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AHOTANISA

Hosak IO. B. Bpenn - mapkernnr B B2B cermenti — Pykonmuc.

KBamigikariitna pobora 3a cnemianbHicTio 075 «MapkeTUHT», 32 OCBITHBO
npodeciitHoro nporpamoro «bpeHa-menemkemMeHnT». — JlepKaBHUN TOProBENBHHO
eKOHOMIYHiH yHiBepcuret, Kuis, 2025.

KBamigikartiitny poO0OTy NpUCBSIYEHO TEOPETUYHUM Ta MPAKTUYHUM ACTIEKTaM
3aCTOCYBaHHS METOAIB OpeHJ-MapKkeTuHTy y B2B cermeHTi Ha npukial JisIbHOCTI
TOB «CHEK JIPAVB». Po3kpuTo 0co6auBOCTi GOPMYBaHHS Ta PO3BUTKY OpEH/y B
yMoOBax HU(PPOBOT €KOHOMIKH, OXapaKTepU30BaHO creludiKy OpeH/I-MapKEeTUHTY B
cerMeHTi Oi3Hec 171 O13Hecy. [IpoaHarnizoBaHO e(eKTUBHICTD MOTOYHOT OpeH I-cTpaTerii
HiNPUEMCTBA, BUSIBIIEHO OCHOBHI NMpo0jieMu Ta pu3uku. Po3pobieHo pexomenanii
10JI0 BJIOCKOHAJIGHHSI OpeHa-MapkeTHHroBoi AismbHOCcTI TOB «CHEK JIPAPTB» 3
ypaxyBaHHSIM CyYacHMX TEHACHIINH pUHKY Ta IudpoBux TexHoisoriil. [IpoBeaeHo
€KOHOMIYHY OIIHKY JOIUTFHOCTI BIPOBAIKCHHS 3alPOIIOHOBAHUX 3aX0/I1B Ta OIIHKY
OB’ sI3aHUX PU3UKIB.

Kurwuosi caoBa: Opena-mapkerunr, B2B cermeHT, OpeHI-MeHeIKMEHT,

un¢poBHii MAPKETHHT, CTPATeris PO3BUTKY OpeHay.
ABSTRACT

Novak Yu. V. Brand Marketing in the B2B Segment — Manuscript.
Qualification work in specialty 075 "Marketing," educational-professional
program "Brand Management." — State University of Trade and Economics, Kyiv, 2025.
The qualification work is dedicated to the theoretical and practical aspects of
applying brand marketing methods in the B2B segment using the example of the
activities of LLC "SNEK DRIVE." It reveals the features of brand formation and
development in the conditions of the digital economy and characterizes the specifics
of brand marketing in the business-to-business segment. The effectiveness of the
company’s current brand strategy has been analyzed, with identification of key
problems and risks. Recommendations for improving the brand marketing activities of
LLC "SNEK DRIVE" have been developed, taking into account current market trends
and digital technologies. An economic assessment of the feasibility of implementing
the proposed measures and an evaluation of associated risks were conducted.
Keywords: brand marketing, B2B segment, brand management, digital

marketing, brand development strategy.
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BCTYII

AxmyanvHicme memu 00cnioHcenHs. Y CydYaCHUX YMOBaX BUCOKOKOHKYPEHTHOTO
PUHKOBOT'O CE€peI0BUILA OpPEeHI-MapKETUHT Ha0yBae 0COOIMBOrO 3HAUCHHS HE JIUIIIE B
chepi B2C, a #t y B2B cermenTi. IlignpuemcTBa, siki Opi€HTOBaHI Ha B3a€MOJIIIO 3
IHITMMU KOMIMaHIsIMHU, 3MYIII€H] BIPOBAPKYBATH HOBITHI MAapKETUHTOB1 IHCTPYMEHTH
st (hOopMyBaHHSI TOBTOTPUBAIIUX MAPTHEPCHKUX BIJHOCHH, MIJBUIIEHHS JOBIpU Ta
3MIIHEHHS CBOET PUHKOBOT MO3UIIi1. Y IIbOMY KOHTEKCTI OpeH/I BiJIrpa€e KIHOUYOBY POIb
AK 1HCTPYMEHT KOMYHiKauii, audepeHIiamnii Ta CTBOPEHHS JJ0JAaHOI BapTOCTI.
Oco0nuBO aKTyaJIbHUM 1I€ CTAa€ B yMOBax HMU(PPOBOi TpaHcPopMallii, KOIU KIaCHUHI
CrocoOM TPOCYBaHHS TOCTYNAKOThCA MICIIEM IEpPCOHAI30BaHUM, I[IHHICHO-
OpIEHTOBAHUM Ta EMOIIIITHO 3a0apBIEHUM KOMYHIKAI[ISIM.

B2B-komnaHnii Bxke HE MOXYTh OOMEXYBATUCh palliOHATLHUMU apryMEHTaMH,
TaKUMH SIK I[iHA, SKICThb YW (YHKIIOHAJIbHI XapaKTepUCTUKH mpoaykii. CydacHi
013HeC-KJIIEHTU OYIKYIOTh BiJ] MAPTHEPIB YITKOI 1IEHTUYHOCTI, MPO30POi peryTali Ta
3JIaTHOCTI /10 €TUYHOI B3aeMo/ii. Tomy 6penn y B2B-cermenti ctae hakTopom 10BipH,
cTab1IpHOCTI Ta HaAiiHOCTI. binbine Toro, epexTuBHa OpeHI0BA CTpaTErisl T03BOJISIE
CKOPOTUTU IMKJ MPOAAXIB, 3HU3UTHU BUTPATU HA 3aIy4YCHHS KIIEHTIB, a TaKOX
3a0e3neunTH OUTBITY CTIMKICTh A0 KOJUBAaHb HAa PUHKY.

B ykpaincbkux peanisix mpoOiema ¢gopMyBaHHsS OpeHa-ctparterii mis B2B-
KOMIIaHiii HalOyBae J0JATKOBOi akTyaiabHOCTi. [lo-mepie, pUHOK TNEpeKUBae
TpaHcopMalliiiii 3MiHH, 3yMOBJICHI BIUIMBOM BIMCHKOBHX i, E€KOHOMIYHOT
HeCTabUIbHOCTI Ta MirpauidHux mnporneciB. [lo-mpyre, mignmpueMcTBa BUMYIIEHI
IIBUIKO aJIalITYBaTUCS JI0 HOBUX BUMOT O13HEC-KJIIEHTIB, 30KpeMa 4epe3 3pOCTaHHS
poJii IU(pPOBUX KaHATIB KOMYHIKAIIli, MIJBUILEHY KOHKYPEHIIIIO Ta 3pOCTal0vy yBary
JI0 KOPIIOPATUBHOI COIIabHOT BIJMOBIAIIBHOCTI. ¥ TaKUX YMOBaxX came OpeH] cTae
OCHOBOIO JIJISl CTAJIOr0 PO3BUTKY Ta PO3IIUPEHHS MAPTHEPCHKUX 3B’ SA3KIB.

3Baxkalouyu Ha 111 00CTaBUHU, JOCIIKEHHS 0COOIMBOCTENH OPEH I-MaPKETUHTY Y

B2B-cermenTi Ha mpuKIaal AisUIBHOCTI YKPAiHCHKUX KOMIIAHIN € BKpail HEOOX1THUM.
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OnHMM i3 SICKpPaBHX NPUKIaniB y 1boMy koHTekcti € TOB «CHEK JIPAMB» —
KOMIIaHisl, sIKa 3aiiMaeThCcsl BUPOOHUIITBOM CHEKOBOI MPOYKINli Ta aKTUBHO MPAILIIOE 3
KOPHOPAaTUBHUMHM KIIIEHTaMU. B yMOBax BHMCOKOI KOHKYpPEHIIII Ha PUHKY CHEKIB Ta
3MIH y CIOXHUBYUX MpiopuTeTax came (OpMyBaHHsS CUIIbHOI OpPEeHI0BOi cTparerii
MOKE CTAaTH 3aMOPYKOI0 MIABUIICHHS €()EKTUBHOCTI MAPKETMHIOBUX KOMYHIKAIIH 1
PO3BUTKY Oi13HECY.

Xoya HayKoBa JiiTepaTypa MICTUTh PO3POOKM 3 MUTaHb OPEHAMHTY 3arajiom,
NUTaHHS pO3pOOKH, ajanTallii Ta peanizallii crparerii OpeHa-mapkeTunry s B2B-
HAIPUEMCTB, 5Kl JIIIOTh Y CKJIAJHUX COLIAbHO-€KOHOMIYHMX YMOBAX, 3aJIMIIAETHCA
HEJI0OCTaTHLO BUBUECHHUM. Lle 3ymMoBiIIo€e oTpedy y popMyBaHHI HOBUX MiAXOIB, IO
BPaxoOBYIOTh SIK IJ100aJIbHI MApKETHUHTOBI TEHJEHIII1, TaK 1 cnenudiky ykpaiHChKOTO
PUHKY.

Mema docnidacenns: po3poOKa Ta OOTpyHTYBaHHS MPAKTUYHUX PEKOMEH AL
IIO/I0 BJIOCKOHANICHHSI OpeHa-mapkeTHHrosoi crparerii TOB «CHEK JIPAWB» y
B2B-cerMeHTi 3 ypaxyBaHHSIM Cy4YaCHUX TEHJICHIIIM Ta BUMOT PUHKY.

s 0ocsenenns memu 00CniodNceHHs, OY10 NOCMABLEH] HACMYNHI 3A80AHHSL:

— 3’sICyBaTH CYTHICTb Ta OCOOJIMBOCTI OpeHa-MapkeTUHTy y B2B-cermenTi;

— JIOCHIIUTU Cy4YacHl MiAXoaAu 10 (opMyBaHHS OpeHay B ymoBax LU(POBOI
€KOHOMIKH;

— npoananizyBatu gisuibHicTs TOB «CHEK JIPAMB» y chepi 6Gpenn-
MapKETUHTY;

— OUIHUTHU €(EeKTUBHICTh NOTOYHOI OpeHA-cTpaTerii kommnanii y B2B-cermenri;

— po3poOMTH pEeKOMEHAAIll MO0 BIOCKOHAJICHHS OpeHA-MapKeTHHTY
H1IPUEMCTBA;

— OOTIpyHTYBaTH €KOHOMIYHY JOIUIBHICTh 3allpONIOHOBAHUX 3aXOJIB Ta
OLIIHUTH MOKJIUBI PU3UKH.

O06’exm docnioocenns: mapkerunrosa aisuibnicts TOB «CHEK JIPAVB» y
B2B-cermenri.

IIpeomem Oocnioscenns: niporiec GopMyBaHHS, peatizailii Ta BJIOCKOHAJICHHS

6penn-mapketunrosoi  crparerii TOB «CHEK JPAMB» y B2B-cermenti,
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BKJTFOYAIOUH aHaJI13 1 pO3pOOKY MPAKTUYHUX 3aX0/I1B M1010 ii €(heKTUBHOI ajamnTaiii 10
CyYaCHUX PUHKOBUX YMOB.

Memoou Oocniodcennss — y poOOTI BUKOPUCTAHO 3arajbHOHAYKOBI METOIU
JOCIIKEHHS: aHa13, CHHTE3, CUCTEMaTH3allisi, OPIBHIHHS.

Haykosa mnoeuszmna odepoicanux pesynbmamié TOJSTa€ B aianTailii Cy4acHHX
cTparterii OpeHJ-MapKeTUHTY /10 YMOB BiTuu3HsHOro B2B-puHky 3 ypaxyBaHHSM
rany3eBux ocobmmpocteii mismpHocTi TOB «CHEK JIPAVIBY. 3anporonoBasi y po6orti
MJXO0M € KOMIUIEKCHUMU Ta BIJINMOBIJIaI0Th CYYaCHUM BUMOTaM PUHKY, 1110 JO3BOJISIE
NOCHJIUTHU BIUTUB OpeHay Ha €()EeKTUBHICTh B3aEMO/IIT 3 KOPIIOPATUBHUMU KIIIEHTAMHU.

Ilpakmuune 3Hauenus oodepoicaHux pe3yabmamie JOCHIIKEHHS TOJIsSrae B
MO>KJIMBOCTI BIIPOBAIKEHHS po3pobiieHnx pekomenaamii y aisnpHicth TOB « CHEK
JIPAVIB» st 3MillHeHHs Horo mosuuii Ha purky B2B, migBuIIeHHs BIi3HABAHOCTI
OpeH 1y, TOSTLHOCTI MapTHEPIB Ta 301IbIIIEHHS 00CST1B peanizallli. Pesynbratu po6oTu
MOXYTb OyTH TaKOX BUKOPUCTaHI 1HIIMMU MIANPUEMCTBAMHU XapyOBOI MTPOMHUCIIOBOCTI,
AK1 IParHyTh IOCUJINTH CBOIO OpeH I-cTpaTerito y cermeHTi B2B.

Anpobayis ma enposadaicerts pezynomamie pooomuy. OCHOBHI HAyKOB1 pe3yIbTaTu
KBasTi(ikaIliitHoi pobOTH MpoHnLIM anmpobartito myoumikariiero Te3 Ha VI MixuapoaHii
HAYKOBO-TIPAKTHUHIN KOHpepeHIli «bpeHa-MeHeHKMEeHT: MapKETUHTOB1 TEXHOJIOT1»
Ha Temy «bpena-mapkerunr y B2B cermenTi» Ta cTarTi y 30ipHUKY HAYKOBUX ITyOJTIKaITii
HNTEY «bpeHn-MeHeXKMEeHT: MapKeTHHroBl TexHousorii. {udpoBi mapkeTHHTOBi
KOMYyHikaiii OpeHiB» Ha Temy «bpena-mapkeTur y B2B cermeHTi».

Cmpyxkmypa pobomu: xBamidikaiiitHa po0oTa CKIATA€ThCS 13 BCTYIY, TPhOX
pPO3AUTIB, BUCHOBKY Ta CHUCKY BHKOPHCTAaHMX JUDKEpJ. 3arajibHuii o0’eM poOOTH
BUKJIaJIeHnH Ha 66 apkymiax. Po6ora mictuth 30 Tabnuiib, 3 popmyiu, 45 HaliMEeHyBaHb

B CIIMCKY BUKOPHUCTAHHUX HKCPCII HA 5 CTOpiHKaX.



PO3ALJI 1. TEOPETUYHI OCHOBU NOCJIIKEHHA BPEH/-
MAPKETHUHI'Y B B2B CET'MEHTI

1.1. CyrtHicTh KOHIENUil OpeHI-MapKeTHHIY Ta ioro ocodmBocti B B2B

CerMeHTi

Y cydacHomy Oi3HecC-cepelOBUINl OpPEHI-MAPKETHUHT BUCTYMAE KIHOYOBUM
€JIEeMEHTOM CTpPATEeriyHOTO YIpaBIiHHSA MiAnpueMcTBoM. Bin He nume Qopmye
IITICHUM o0pa3 KOMIaHii y CBIJOMOCTI CIOXKMBadiB, a W 3a0e3nedye CTaliCTh
MO3UIIIOHYBAHHS Ha PUHKY, THU(EPEHIIIaIliio BiJl KOHKYPEHTIB, IiIBUILICHHS JOBIpHU Ta
no0Oy/I0BYy JTOBMOTPUBAIMX 1 B3A€EMOBUTIIHUX BIJHOCUH 3 mapTHepamu [1]. V cBiri, ae
KOHKYPEHIIisl 3pOCTa€ IMIOJIEHHO, a BAMOTH KIIIEHTIB CTAIOTh Jie/1alll BUOATTUBIIINMH,
OpeHI-MapKETUHT CTa€ THUM MEXaHI3MOM, SKUW JO03BOJSE KOMIIAHISIM HE JIMIIE
3aJIMIIATUCS HA TUIaBY, a i eeKTUBHO PO3BUBATHCS.

OcoOnuBoro 3HaueHHs OpeHII-MapKeTUHT HaOyBae y cdepi B2B (business-to-
business), ne mpoliec NPUUHATTS PillleHb I'PYHTYEThCS HE JIMILE HA pallioHATbHUX
YUHHUKAX, SIK-OT I[iHA, SKICTh, (DYHKI[IOHAJBHICTH TOBApy YW TOCIYrd, a ¥ Ha
€MOIIITHO-TICUXOJIOTTYHHUX, PEeMmyTaliifHuX Ta JoBipuux acnekrax. ¥ B2B-cermenrti
BUOIp MOCTayaJIbHUKA YM MapTHEPA € CTPATETIYHUM PIIICHHSM, K€ MOXKE BILJIUBATU
Ha 1ojanblie (yHKIIIOHYBaHHS HII0T0 Oi13Hecy. ToMy KOpHOpaTUBHI KJIIEHTU CXUITbHI
oOupaTu He MPOCTO TOBap abo MOCHIYTY, a IepeayCciM — HaJIIMHOTO MapTHEPA, 3 SIKUM
MO>KHA PO3BUBATH B3aEMHHH Ha JOBIOCTPOKOBIN OCHOBI [2].

bpenn crae He nuie 3aco00M KOMYHIKaIlii, a TapaHTOM SKOCT1, CTaO1ILHOCTI,
Oesneku, a TakoK Mapkepom pemnyrtamnii. [le 0co0GiauBO akTyalabHO B yMOBax
YKpaiHCBhKOTO PUHKY, JI€ MUTAHHS JOBIPHU Ta MPO30pOCTI HAOYBaIOTh OCOOJIMBOI Baru
BHACJIIJIOK ICTOPUYHOI HEJIOBIpHU /10 O13HECY Ta BUCOKOT UYTIMBOCTI 10 PU3HKIB [3].

bpenn — 1e cBoepifHe «OOIMYYs) KOMIIaHIl, 32 SIKUM 3aXOBaHI HAyKoOBi 1
TEXHIYHI JIOCSTHEHHS, OCOOJIMBOCTI MPOIYKTYy a00 TMOCHyrd, HOro MpaKTHUYHI
BJIACTUBOCTI 1 0OnacTe 3actocyBaHHsA. [loTeHIIWHUN KII€HT OauuTh B OpeHII

penyraiito ¢GipMu, AKICTh, HAJIIWHICTH 1 BII3HaBaHICTh [4]. Y cyuacHomy Oi3Heci
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HEJOCTaTHbO CTBOPUTH TE€BHUM TNPOAYKT, SIKUWA TEpeBepllye KOHKYPEHTIB 3a
TeXHIYHUMH a00 eKCIUTyaTallliHUMHU TapaMeTpaMH, HEOOXiJIHO JOMOTTHCS
BITI3HABAHOCTI OPEH/TY 1 IMiJICBIIOMOTO MIPUHUHATTS HOTO MOTEHIIMHUMU KJIIEHTaMHU.

[IpocyBanHs OpeHAY KOMITaHii — 1€ KOMIUIEKC 3aXOiB, SIKi CIPSMOBaHI Ha
MONIYK IIThOBOT ayaUTOpli 1 CTBOPEHHSI MO3UTHUBHOTO IMIIXKY. JKUTTEBUU UK
TOPTOBEJIbHOI MapKHU BU3HAYAETHCSA TPbOMA €TallaMH: CTBOPEHHS (po3poOka) OpeHy;
po3po0Ka cTpaterii mpocyBaHHs OpeH1y; MiATPUMAHHS ICHYIOUOT0 IMIZDKY 1 TOJIajIbIIIe
PO3LIMPEHHS LJIBOBOI ayAUTOPii [5].

VY HaykoBiil JiTepaTypi OpeHa-MapkeTuHr y B2B-cermeHTI BHU3HA4aeTbCs SIK
CYKYITHICTh CTpaTEeriyHO CIUIAHOBAHUX 1 peasli30BaHUX 3aXOJlIB, CIPSMOBAHUX Ha
CTBOPEHHsI, MPOCYBAHHS Ta MIATPUMKY OpEHIy MIANPUEMCTBA, LIO JII€ HA PUHKY
MDKOpraHizamiiiHux BiHOCHH [6]. '0JIOBHOIO METOIO TaKMX 3aXOiB € (popMyBaHHs
CTIAKOI JIOSJIBHOCTI CepeJ KOPMOPATUBHUX KIIIEHTIB, MIABUINCHHS JOBIPHU [0
NocTayajJbHUKA, TOCWJIEHHS PEMyTalliHOIro KariTajdy KOMIaHii Ta, SK HacCIiJIOK,
3MIIHCHHS 11 pUHKOBUX MO3UIIIM.

3a O. I'ypinoro ta B. Kapnenkom, Opena y B2B Buctymae He mnpocto
MapKETUHTOBUM IHCTPYMEHTOM YH Bi3yaJIbHUM CUMBOJIOM, a HEBIJI €MHOIO CKJIaJIOBOIO
3arajibHOi KOMYHIKaIiitHO1 MOJIITUKU H1ITPUEMCTBA, AKa BUKOHYE€
CHUCTEMOYTBOpIOIOYY (yHKIIIO y (OpMyBaHHI B3aEMOJIl 3 KOHTpareHTaMu Ta
naptaepamu [1]. CyTHicTb Opena-mapketunry y B2B Busnauaetscs nepemycim uepes
foro (pyHKI[IOHAJIbHE HABAHTAXKEHHS — CTBOPEHHS YHIKaJbHOI, MEPEKOHIMBOI Ta
peneBanTHOI 11iHHICHOT Tpono3utlii (UVP), sika mae 3a10BOJTLHUTH HE JUIIIE MPAKTUYIH1
notpebu Oi3Hec-KIIEHTA, ajle W pemyTalliifHi, eTUYH1, COLllaJIbHI OYIKYBaHHS.

Jlnst cucteMaTtu3aiiii po3yMiHHS KIIOYOBUX KOMIIOHEHTIB OpeHI-MapKETUHTY Y
B2B-cermMeHTi IOIIIBHO PO3MVISIHYTH OCHOBHI €JEMEHTH, SKi (OpMYyIOTh HOro
CTPYKTYypY (Tadmn. 1.1).

Jani Ta6:. 1.1 1eMOHCTPYIOTS, 1110 OpeHa-MapkeTuHT y B2B € 6aratokoMImoHeHTHOIO
CUCTEMOIO, JI€ KOXXEH €JIEMEHT BiJIrpa€ BaXXJIUBY pojib Yy (OpMyBaHHI ILIICHOTO
cpudiHaTrTs  Openay. OcobmuBo BapTo BiA3HauuTH, MmO Yy B2B-koHTEKCTI

penyTaliitHuil KamiTan Ta eKCIEePTHICTh MalOTh BUPIIIAJIbHE 3HAYEHHS, OCKIJIBKU caMme
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BOHU (OPMYIOTH JIOBIpY — HAMI[IHHIIINN aKTUB Y MIXKOPIOPATUBHUX BiJTHOCHUHAX.
[udpoBa npucyTHICTH Ta MICAANPOAAKHUN CEpPBIC BUCTYNAIOTh SK IMiJICHIIOBaYI

OCHOBHOI  IIIHHICHOi MpOMO3Mllii, TEpPEeTBOPIOIOYM pa30BYy TpPaH3aKIl0 Ha

JOBT'OCTPOKOBC IMAPTHCPCTBO.

Tabnuys 1.1

Kiiro4oBi koMnoHeHTH OpeHa-MapkeTuHry y B2B-cermenTi

KomnoneHt

XapaKkTepHUCTHKA

Brumis Ha 6i3Hec

[{iHHICHA TPOTO3UIIis
(UVP)

VHikambHa KOMOIHAITIS SKOCTI,
1[IHU, CepBICY

Judepenuialis BiJl KOHKYpEHTIB

Penmyramiitamii kamitan

Hakonuuena nosipa, ictopist
yCHIXY, BIATYKH

3HIKEHHS PU3UKIB [Tl KITI€EHTA

l"ay3eBi 3HaHHSI, IHHOBAIIII,

ExcneptHicTh . [To3wurist pagHuKa, a HE MPOAABIS

P thought leadership ts pat ’ PO/BIL
Komymnikaniiina Kananu 3B'A3Ky, TOH, 4acToTa [ToOynoBa noBroTpuBaInx
MOJIITHUKA B3acMOmil BIJTHOCUH

BizyanbpHa i1€HTUYHICTh

Jlorotur, ¢pipMOBUI CTHIIb,
yHnaKyBaHHS

BmiznaBanicTh Ta
npodecioHaTi3M

[Ticasmpomakuuit cepsic

TexHiuHa MATPUMKA,
KOHCYJIbTAIlll, HABYaHHS

YTpuMaHHS KII€HTIB, TOBTOPHI
IPOJIaXI

Beo6-caiir, cormianpHi Mepexi,

JlocTynHICTh Ta Cy4YacHICTb

ndpoBa IPUCYTHICTH
Hudp pucy KOHTEHT

Jlxeperno: CkiaZieHo aBTOPOM Ha OCHOBI [ 1, 2, 6]

OpeHy

Jns B2B-kilieHTa BaXJIMBUM € HE TUIBKM OTPUMATU SAKICHUH MPOAYKT YU
MOCIIYTY, aje i OyTH BIEBHEHUM Y TOMY, IO KOMIaHIsA-IOCTaYaJIbHUK IOTPUMYETHCS
OOIITHOK, € HaJIHHOI0, BIAMOBIJAILHOI Ta OPIEHTOBAHOK HA JIOBTOTPHUBATY
cripnpaiio [7]. Lle morpeOye Bim OpeHay Mpo30poi MO3HIlii, CTaOLTILHOTO 1MIJIKY,
HAsIBHOCTI 1CTOPIi yCHIIIHOI poOOTH HA PUHKY, @ TAKOX 37aTHOCTI aJanTyBaTUCS J0
3MiH 30BHIITHBOTO CEPEIOBHIIIA.

Opni€ero 3 HaWCYTTEBIIUX BIIMIHHOCTEH OpeHA-MapkeTHHTy y B2B-cermenrti
Bim B2C € cknagHicTh 1 GaraToOpiBHEBICTh MPOIECY YXBaJ€HHS pillleHb. SKIIO y
CEerMEHT1 CIIO)KMBYMX TOBApiB KIHIEBUN BHUOIP YacTO 3aJE€XKHUTh BiJl €MOLIMHOIO
IMITyJIbCY 4M OCOOMCTHUX BMOJ00aHb OJIHIET ocobu, To y B2B koHTekcTi pimieHHs
NPUIMAETHCS KOJIETIaTbHO, 332 YYacTIO MPEJCTaBHUKIB KUIBKOX (PYHKIIOHATHHUX

migpo3aiuIiB mianpueMcTBa [8]. 3a3Buuaid 10 IILOTO Mpolecy 3amydeHi (axiBIi 3
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BIJIJIJIIB 3aKyTMiBeJb, JIOTICTUKH, ()IHAHCIB, TEXHIYHOTO KOHTPOJIO, HOPUIUYHOTO
CYNpOBOAY, @ TAKOX BUIIIMA MEHEIX)KMEHT.

[le o3Hauae, 110 OpeH]1 MOBUHEH OyTH MEPEKOHJIMBUM Ha KIJTBKOX PIBHAX — SK
13 TOYKHM 30py pallioOHaJIbHOI BUTOJH, TaK 1 3 TOYKHU 30py JAOBiIpHU, MpodecioHalizmy,
penyraiii # 10ocBiay poOoTH Ha puHKY. bpenn y B2B noBuHeH He nulie nepenaBaTu
0a3zoBy iH(popMaiito mpo ToBap abo TMOCIyry, a ¥ rapaHTyBaTh HaJIWHICTb,
BIJIMOBIJATBHICTh 1 IPOTrHO30BAHICTh PE3yJIbTATIB CHiBIIpall [9].

[le oco0aMBO akTyaJlbHO B YMOBax YKJIaJlaHHS KOHTPAKTIB Ha BEJIUKI CyMH,
JIOBI'OCTPOKOBOTO TAPTHEPCTBA, OOMEXKEHOI KITBKOCTI MOCTAa4aJIbHUKIB 1 BUCOKHX
BUTpAT Ha 3MiHy napTHepa. Came ToMy, 3a CpaBeJIMBUM 3ayBakeHHsAM [. boituyka,
B B2B-cektopi Ha mepmmii TUiaH BHUXOASATH TaKl XapaKTEPUCTHUKUA OpeHay, SK
npodecioHanizM, €KCIEePTHICTh, CUCTEMHICTh, TEXHOJIOT1YHICTh Ta KOpIIOpaTHBHA
BIIMIOBIIANIBHICTH [2, ¢. 273].

Jns HaouHoi AemMoHcTpalii (QyHIaMEHTaTbHUX BIIMIHHOCTEH MDK OpeHn-
MapKETUHIOM Y PI3HUX CErMEHTaX JOIUIBHO MPOBECTH MOPIBHSUIBHUM aHaui3 (Tad.

1.2).

Tabnuysa 1.2
IHopiBHsiIbHA XapakTepucTHKA OpeHa-MapkeTuHry y B2B ta B2C-cermenrax
Kpurepiii B2B B2C
ukn npuiiHATTA JoBruii, OararopiBHeBuit (3-12 Kopotkuii, gacto
pillIeHb MICSIIIB) IMIYJIbCUBHUHN (XBUIIMHH-H1)

[inpoBa ayauTopis

bi3Hec-KkiIi€HTH, By3bKUH CErMEHT

MacoBuii criokuBay

OO0cHAT KITIEHTCHKOT
Oasu

Hesenukuit, ctpaTeriyHo Ba>KIMBUI

Benukwuii, 3 BUCOKOIO
pOTAaIl€ro

Tun komyHikarmii

[TepconamizoBaHa, iHAUBI Ty TBHUI
HIIX1T

CrannmapTu3zoBaHa, OpieHTAIlis
Ha eMoIlil

Pons micnsmpogaxHOTO

BuznauanpHa, iHTETpOBaHa B OpeH/T

OOMeskeHa, 3aJIEKUTh BiJT

cepBicy TUITY TPOJIYKTY
OcHOBHa I[IHHICTh HaniiinicTh, €eKCIEPTHICT, . . .
. Emorntist, cTHIIB, 11€HTHYHICTH

OpeHy CTaOUTBHICTH

OCHOBHI KaHaJIA . . e Instagram, TikTok, peknama
A LinkedIn, email, npodeciitni 3axoau gram, P ’

KOMYHIKaIii Mac-mezia

Bukopucranus , BukopucToBy€eTHCS 4aCTKOBO

OO6oB's13K0BE )11 MacIITa0yBaHHS .
CRM/aBTomarum3artii abo piaKo

MortuBalisi NIOKyIKd

Panionansna (ROI, epexTuBHICTD)

Emorriiina (3am10BosIeHHS,
CTaTycC)

JIxeperno: CKkaeHo aBTOPOM Ha OCHOBI [1, 2, 8]
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Amnauni3 (TabJ. 1.2) 4iTKO UTFOCTPY€E MPUHIIMIIOB] BIIMIHHOCTI MK IBOMa MOJCIISIMU
Openja-mapketunry. Y B2B-cermenTi nqomiHye parioHadbHUAM MiAXia 3 aKIIEHTOM Ha
JIOBTOCTPOKOBI BIIHOCHHU Ta MepcoHanizailito, Toi sk B2C opieHTyeTbcs HAa MacoBi
eMOIIiiHI KOMYHIKalii Ta mBHIKI TpaH3akiii. OcoOIMBO MOKA30BUM € PI3HULS Y
UKJIaX TPUUHATTS PIIeHb: SKIIO CIIOXUBAY MOXKe MPUI0aTH TOBApP IMITYJILCUBHO 32
KUIbKa XBWJIMH, TO OI3HEC-KJIIEHT TMPOBOJAUTh OaraTroMiCSIYHUN aHaII3 Tepes
YKJIaJaHHSIM KOHTpakTy. lle kapauHanbHO 3MIHIOE MIIX0AU A0 OOYyAOBH OpeHay Ta
BUOIp MapKETUHTOBUX 1HCTPYMEHTIB.

Haniiinuit 6penn y B2B-cerMeHTi cTae CBOEpPITHUM «TapaHTOM SKOCTI» Ta
«IOpy4yuTeaeM» NUI0BOI pemyTalii. BiH 103BoJisi€ 3HMXKYBATH PU3HKU MPU BUOOPI
nocTavajbHUKA, MPUCKOPIOBATH IIUKII YXBaJCHHS pillleHb Ta OyayBaTHU JTOBrOTPUBAII
BITHOCMHU Ha OCHOBI NoBIpHU. [Ipu 1pomy HaBiTh y B2B He BuKiIOYeHa eMolliiiHa
CKJIaZloBa — BOHA MPOSBISIETHCS Y CHPUMHSITTI KOPIMOPATUBHOI KYJIBTYpHU, CTHUKU
BEJICHHS O13HECY, COIllabHOI BIAMOBIJATLHOCTI Ta BIAKPUTOCTI KoMmaHii [10].

JlocBig B3aemMo/iii, MPO30PICTh y CHIIKYBaHHI, pIBEHb KIIIEHTCHKOTO CEPBICY —
yce 1e TakoX (QopMye eMOIlIHHE CIPUUHATTA OpeHay, IO B JOBrOCTPOKOBIH
NEPCIEeKTUBl MOKE BiJirpaBaTH BHpIIAIbHY poJib Y BHOOpI mapTtHepa. 3TiHO 3
nigxonoM I1. Bpagynosa, B2B-kommanii matoth (popMyBaTu OpeH HE JUIIE yepes
TpaAUIIIitHI MAPKETUHTOBI IHCTPYMEHTH, TakKi SIK peKjama 4M y4acTh Yy BUCTaBKax, a i
4yepe3 CTBOPEHHS eKCIEPTHOro IMIKY [3, c. 252].

[le mepembavae myOmikaili aHaNITUYHUX CTaTeW, BHUCTYNH Ha Tally3eBUX
KOH(EepeHIIAX, OpraHi3aiiio BeOiHapiB, MAPTHEPCTBO 3 MPO(UIBHUMH acoIlallisIMH,
NPUCYTHICTh y npodeciiuux 3MI Ta cTBOpEeHHSI OCBITHROTO KOHTEHTY IS KIIIE€HTIB.
Takuii migxig He JMIEe TOCHIIIOE aBTOPUTET OpeHay, a W 3abesneuye 3pOoCTaHHS
TOBIpH, (POPMYE JOSUTBHICTH 1 3aKPIIUTIOE KOMITAHIIO B POJII €KCIepTa ramysi.

Jlo xapakTepHHX 0coOIMBOCTel OpeHA-mMapkeTHHTYy y B2B-cermenti BigHOCATHCS
HU3Ka PUC, SIKI CYTTEBO BIJPI3HAIOTH Horo Bia TpaauuiiHoro B2C-komyHiKaliifHOTO
npocropy. Mg ix cucremMarusaiii po3riasHEMO KIIOUYOBI XxapakTepucThuku B2B-

OopenauHry (Tabm. 1.3).
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Tabnuysa 1.3

Kuro4osi oco0smmBocTi Opena-mapkeTunry y B2B-cermenri

OcoOJIMBICTD

Onuc

[IpakTH4YHE 3aCTOCYBaHHS

TpuBani nuxu
YXBaJICHHS pillIeHb

KonerianbHe npuitHATTS pileHb 13

3aJTy4eHHSM MHOKUHHUX
M1IPO3ILTIB

bararokananbHi KOMyHIKaIIii,
nurturing campaigns

MeHnmi K1i€eHTCHKUNA

HeBennka KinbKICTb, alne BUCOKA

Account-based marketing,

MapTHEPCHKI BIIHOCUHU

noptdens BapTICTh KJIIEHTIB MEePCOHAIbBHUI MEHEPKMEHT
[Tepconamizartis [HauBiayanizoBaHi pilIeHHS 1715 CRM-cucTeMH, KaCTOMI30BaHI
B3acMOmil Oi3HeC-3aBIaHb MIPOTIO3HITIT
AKIEHT Ha . . .

I TexHIYyHa MATPUMKA K YaCTUHA Service Level Agreements,
MICISATPOTAKHOMY . o )

. OpeH0BO1 OOILSHKH HaBYaJIbHI TPOrpamMu

cepBici
JloBrorpusaii Ponb pagHuka Ta cTpareriyHoro Perynspui koMmyHikaii,

KOHCYJIbTaHTa

customer success programs

CkJtaHICTb
MPOJYKTY/TIOCITYyTH

TexHiuH1 XapaKTEepUCTUKH,
IHTErpaIiitHi MOKIIMBOCTI

OCBITHI# KOHTEHT,
JEMOHCTpAIIii, MJIOTHI
MIPOEKTH

Bucoka BapTicTh
MTOMUJIKH

3HauHui (iHAHCOBHII Ta
penyTauiiHui pU3uK

I"apanrii, keiicw,
peKoOMeHIaIlii 1ICHYI0UHnX
KJIIEHTIB

JIxeperno: CKIaeHo aBTOPOM Ha OCHOBI [2, 8, 11]

VY Ttabn. 1.3 cucremaru3oBaHo yHiKalbHI pucu B2B-0peHaunry, siki BUMararoTh

BiJl KOMIIaHIi 3aCTOCYBaHHsS CHEIU(IYHUX MapKETUHTOBHX MiaxoiB. OcoOimBo
BAXJIMBUM € pO3yMiHHS, 1m0 y B2B Bucoka BapTiCTh MOMMIKH Ta CKIJIAIHICTbh
IPOYKTIB/TIOCTYT BUMAraroTh BiJl OpeHy HE MPOCTO PEeKIIaMHUX OOIITHOK, a peaTbHUX
JI0OKa31B KOMIIETEHTHOCTI — KEHCIB, MIJOTHUX MPOEKTIB, JACTATBHUX TEXHIYHHUX
cnenudikamiid.  JloBrorpuBaiai  mapTHEpChKli  BIIHOCMHM  Ta  aKUEHT  Ha
HICISIPOJAKHOMY CEpBiCl MEPETBOPIOIOTh MAPKETUHT 3 OJHOPA30BOI TPaH3aKIlli HA
Oe3rnepepBHUN MPOLIEC CTBOPEHHS I[IHHOCTI JIJIsl KIIIE€HTA.

CyvacHi TeHJAEHIT PO3BUTKY PHUHKY OOYMOBWJIM aKTUBHY UU(pPOBY
TpanchopMmaiiito miaxoaiB a0 OpeHa-mapketunry y B2B. Texwnosorii ganm 3mory
MEPEOCMUCTUTH COCOOM (OopMyBaHHS B3a€EMOJII MK OpEHJIOM 1 KOPIOPATHBHUM
kiieHToM. OJHIEI0 3 TOJIOBHHUX TMepeBar HU(PPOBOrO CEPElOBUIIA € MOXKIUBICTDH
rMOOKOI MepcoHati3allii KoMyHikallii Ta apTomaTu3sarlii mporecis [12].

CyuacHi CRM-cucremu (Hampukian, Salesforce, HubSpot, Zoho CRM)

J03BOJISIIOTE 30epirat iH(oOpMaIlilo Mpo MOTPEOM KOKHOTO KIIEHTA, CTBOPIOBATH
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CErMEHTOBaH1 MPOIO3HUIIii, a TAKOX ONTHUMI3yBaTH JIOTICTUKY B3aemoii. L{ludposuii
OpEH/IIHI TaKOX AaKTMBHO BHUKOPHUCTOBYE KOHTEHT-MApKETHUHT, 30KpemMa y BUTJIAII
rajly3eBUX KeiciB, TexHiuHuMX white papers, aHamITUYHUX 3BITIB, IHTEPB'I0 3
KJII€EHTaMU, MOPIBHSIBHUX OTJIsiAiB Towto. Lleit miaxia dopMmye ekcnepTHICTh OpeHy,
HiJBUILY€E PIBEHb JOBIPH 10 HHOTO il CIpUs€ reHepallii IKICHUX JIiI1B.

Benuky pons y B2B Bigirpatots miatgopmu npodeciitHoro CrijkyBaHHs, SIK-OT
LinkedIn, siki cTamu 1HCTpyMEHTOM HE JIMINE JJIsi MPOCYBaHHs OpeHmy, a W s
noOya0Bu ocobuctux 3B's3kiB Mixk decision-makers. YouTube, npodinsHi Gopymu,
npodeciiiHi mopTajii TaKok MIMPOKO 3aCTOCOBYIOTHCSA JJIS MpPE3eHTallld HOBHUX
IPOJYKTIB, EKCIEPTHUX OOTOBOPEHD 1 B3aEMO/IIT 3 KIIEHTaMHU.

3a I'. KoBbacom 1 cmiBaBTOpaMH, HOBITHI IHCTpyMeHTH OpenauHry y B2B
(bOpMYIOTBCSI Ha CTUKY €MOIIHHO-I[IHHICHOTO MiIX0ay Ta Iu(poBuX iHHOBAIIIH [4, C.
59-60]. Lle o3nauae, 1m0 HaBIThH Y cepi palioHATLHOTO 013HECY BAXKJIMBUM € HE JIUIIIEC
IO 1 SIK MPOTOHYETHCS, @ U XTO caMe 1€ pOoOUTh, 3 SKOK PEIMyTall€l0, SKUMU
I[IHHOCTSIMU 1 SIKOFO TOTOBHICTIO JI0 IEPCOHAIBHOTO IIIXOY.

VY npaktuuHii miuomuHi OpeHa-mapkeTHHr B B2B 3a0esneuye koOHKpeTHi
BUTOAM JJIs1 O13HECY: MIABUIIICHHS PIBHS JIOSUTBHOCTI KIJIIEHTIB, CKOPOYCHHS BUTPAT HA
3aJTy4eHHs] HOBUX MapTHEPIB, MOKPAIICHHS penyTallii KOMIaHii, 301JIbIIEHHS YaCTOTH
MOBTOPHUX YT0Jl 1 TOCHJIEHHSI KOHKYPEHTOCITPOMOXKHOCTI. BpeH1 ctae akTuBOM, sIKuii
3laTeH 30UIbIIYBATH KamiTali3allil0 KOMIIaHIi, CHPUSITH 3aly4eHHIO 1HBECTOPIB,
NapTHEPIB 1 KpAIKUX MpPalliBHUKIB.

VY KOHTEKCTI YKpaiHChKMX peajiiii Ba)JIMBO BPAaXOBYBATH TaKOX CIEHHU(IKY
HAI[lOHAJIBHOT'O PUHKY: HEBUCOKHI piBEeHb OpeHI0BOI 3pisiocTi cepea B2B-kommaniii,
OOMEXEHICTb pecypciB Ha MAapKETHHI, HHU3bKY JOBIPY KIIEHTIB JO HOBHX
NOCTAaYaJIbHUKIB, @ TAKOXK BIUIMB BOEHHOTO CTaHy Ha Oi3HeC-aKTUBHICTH [13]. V Takux
yMOBax OpeHJ] cTa€ HEe PO3KINIII0, a HEOOXIHICTI0, IO JJ03BOJISE BHXXHUTH,
aJanTyBaTHUCS 1 pO3BUBATHUCH.

Otxe, Opena-mapkeTuHr y B2B cermenti € He mpocTo pekjiaMHOI0 a0o
KOMYHIKaIIIHOIO AISUTBHICTIO, @ IHTETPOBAHUM IPOIIECOM CTPATEr1YHOrO YIPaBIiHHSA

PUHKOBOIO 1JIGHTUYHICTIO MiANPUEMCTBA. MOro CyTHICTh MOJSTa€E y CTBOPEHHI
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IUTICHOTO, JOBIPJIMBOrO, CTiMKOro 1 mpodeciiiHoro o0pa3y kommnasii, 3AaTHOrO
3a0e3MeuYnTH CTaly MPUCYTHICTh Ha PUHKY, 3QIyYUTH LUILOBUX MapTHEPIB 1

noOy/TyBaTH B3a€EMOBUT1AHI JOBIOCTPOKOBI BITHOCHHH.

1.2. CyuacHi TeHaeHUii Ta IHHOBaLiifHI MiAX0aM B OPEeHI-MAPKETHHTY

B2B B YkpaiHi i cBiTi

VY cydacHHUX yMOBax pO3BUTKY HU(POBOI EKOHOMIKM OpEHI-MapKETUHT y cdepi
B2B (business-to-business) 3a3Hae cyrreBux TpaHchopmariii. ['mobaizariisi puHKIB,
3pOCTaHHs 3HAYEHHS J1JKUTai3allii, BAMOTH /10 IepcoHai3ailii 0i3Hec-KOMYHiKaIlii
Ta CTPIMKHMIM PO3BUTOK HITYYHOTO 1HTENEKTY KapAMHAIBHO 3MIHIOIOTH MIJIXOIU [0
dbopmMyBaHHs OpeHAY Ha MIKKOPIIOPATUBHOMY PiBHI.

BinminHoro pucoro B2B-MapkeTuHry € 1oBroTpuBaii BiTHOCUHH 3 KIIIEHTaMHU,
CKJIQJIHI MIPOIECH MPUUHATTSI PIllIeHb Ta OlIbINA 3aJIEKHICTh BiJl pallioHAJbHUX, a HE
eMOIIHHNX YMHHUKIB [ 1]. V 3B'13Ky 3 1M cyuacHuil OpeHa-mapkeTunr y B2B nabyBae
HOBUX pHUC, SKI B1IOOpaxaroTh II00adbHI TEXHOJIOTIYHI Ta COIlaJbHO-€KOHOMIYHI
3MIHHU.

OpHi€ro 3 MPOBIAHUX TEHJICHIIIH € aKTUBHE BITPOBA/XKEHHSI IITYYHOTO 1HTEIEKTY
B yCl eTanu KOMYHiKauii 3 KiieHTaMu. 3a gaHumu 3BiTy «2025 State of ABMy,
OutpIIicTs B2B-KkOMaH BUKOPUCTOBYIOTH IITYYHHUI 1HTENIEKT [l TileprepcoHaizalii
MIOB1JIOMJIEHb, aBTOMATHU3AI[i1 pyTUHHUX NPOIIeCiB 1 (GOPMYBAHHS TTUOIINX aHATI THYHUX
1HCaWTIB mpo moBeAiHKY kimieHTiB [5]. Hampuknan, Al-pimenns Ha 6a3i mopenei
MaIIMHHOTO HaBYaHHS JO3BOJISIIOTH MApKETOJIOraM CTBOPIOBATH JUHAMIYHI email-
KaMIlaHii, KOHTEHT MJid JICHIWHTIB Ta aBTOMAaTHU30BaHy BOPOHKY mpojaxis. Lle
3a0e3nedye BHIIY KOHBEPCIIO, TOUHIIIE TApreTyBaHHS Ta €(EKTUBHIIIE YMpPaBIIIHHS
BUTpaTaMu Ha MapKETHUHT.

Jpyruit noMiTHUI TpeH] — 11e nomupeHHs account-based marketing (ABM) six
KJIFOYOBOTO TIX01y 10 pOOOTH 3 IITLOBUMH KoMITaHisiMu. ABM no3Bossie OymyBatu
1HMBITyaJIbHI KOMYHIKAI[IHI CTpaTerii 1715 KO)KHOI0 KJIi€eHTa a00 CETMEHTY KIIIE€HTIB,

0 0CcOOMBO €()EKTUBHO Y BHCOKOKOHKYPEHTHOMY cepenoBuii [6]. 3a omiHKamMu
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JOCHITHUIIBKUX areHIlii, moegHanHs ABM ta Al 1o3Bossie 3HaYHO MIJBUIIUTH SKICTh
JAIB Ta CKOPOTUTH LUK mpoiaxiB y B2B. V npoMy KOHTEKCTI mepcoHamizaris
CHUIKYBaHHA Ta KOHTEHTY Ha OCHOBI MOINEPEAHBbOI B3a€EMOIi 3 KIIEHTOM CTa€
KJIFOYOBUM YMHHUKOM YCHIIIHOCTI KaMIaHIH.

TpeTbol0 BaXXJIMBOIO TEHJCHIIEID € JIOMIHYBaHHA KOPOTKO(OpMATHOro
BiJICOKOHTEHTY B B2B-xomywnikarisx. 3rigHo 3 ganumu gociipkeHHss Demand Gen
Report (2024), 6nuzsko 70% B2B-cnoxuBadiB BiAal0Th IepeBary KOPOTKUM BiJI€O,
Kl JIEMOHCTPYIOTh KEHCH BHUKOPUCTaHHS MNPOAYKTY, IHCTPYKIIi ab0o eKcHepTHi
komeHnTapi [7]. Bimeo dopmary Reels, YouTube Shorts a6o TikTok Bce uacrime
BUKOPUCTOBYIOTHCS HABITh Y CEPUO3HUX Tally3sX, TAKUX K (piHaHCcOBUM cextop, [T ta
OpOMUCITOBICTh. Lle cBiAUMTH TPO 3MiIHY CHPUMHSTTS Bi3yaJlbHOTO KOHTEHTY Ta
3pOCTaHHS BXKJIMBOCTI HE(POPMAITLHOTO CTUIIIO B KOMYHIKAIIii.

UerBepTuii HampsMm po3BUTKY — Ilie 3actocyBaHHi AR/VR-texnonoriit y
npe3eHTallli MPOAyKTiB, CTBOPEHHI JEMOHCTpAlliil Ta BipTyaibHuX TypiB. Hampuknazn,
KOMIIaHii, 1110 MPaloTh Y chepl BAXKKOro MalmmHOOyyBaHHS a00 MPOMUCIOBOIO
oOnagHaHHs, BUKOPUCTOBYIOTh BIPTYaJbHY pEaJbHICTh IS JIEMOHCTpAIii poboTu
CBOiX pileHb 0e3 HeoOX1MHOCTI (pI3MYHOrO TpaHCHOPTyBaHHS [8]. 3a mporHozamu
aHAIITHYHKX IIEHTPIB, o0csaT puHKy AR/VR y Mmapketunry nocsrae nonan $296 mupn
y 2025 poui. B Ykpaini Taki TeXHOJOT1i MOYMHAIOTH BUKOPUCTOBYBATHUCH Y BEJIMKUX
IT-koMmaHisiX Ta TEXHOJOTIYHMX CcTapTamax, fKi MPOCYBalOTh CKJIAAHI TEXHIYHI
pilIeHHS Ha 30BHIIIHI PUHKH.

[T'aTuii TpeH1 MOB'I3aHMM 13 3pOCTAHHSAM POJI1 3aXUCTY MEPCOHATBHUX JaHUX. Y
3B'I3Ky 3 BiAMOBOIO Bij third-party cookies (daitiB CTOpOHHIX PO3POOHUKIB),
KOMIIaHii 3MylIeH1 nepexoauTu Ha first-party Ta zero-party data, To6TO 1aHi, OTpuMaHi
Oe3mocepeIHbO Bl KOpUCTyBada 3 Horo 3roau [9]. Ile morpebye rnmbiioi iHTerparii
CRM-cucrem, mnarpopm aBTomaTH3alii MapkeTuHry (Takux sik HubSpot, Marketo) ta
PO3BUTKY MEXaHI3MIB MTPO30pOT KOMYHIKaIIii 3 KJIIIEHTOM.

Oxpewmoi yBaru 3aciyroBye po3BuTok thought-leadership sik 3aco0y mooymnoBu
aBroputeTty Ta noBipu y B2B-cepenosumi. Jlizepu 1ymMox KoMmmnaHiii akTUBHO BEAYTh

omoru, OepyTh y4acTb y KOHGEpeHIsX, MyOJIKYIOTh aHAIITUYHI MaTepiaid y



18

ramy3eBux mexaia [10]. Lle cmpusie He numie iMIKEBOMY IO3HUI[IOHYBaHHIO, a U
dbopMyBaHHIO TPOPECITHUX CHUIBHOT HAaBKOJIO OpEHTy, 1110 Y IEPCIEKTUBI MIABUIILYE
PIBEHD JIOSUIBHOCTI T4 TOBTOPHUX MOKYTIOK.
Jns cucrematuzanii iHdopmMarlii mpo 1io0aiabHI Ta HalllOHAIBHI OCOOJMBOCTI
PO3BUTKY OpEHA-MapKETUHTY JOIIHHO MOPIBHATH OCHOBHI TpeH U (Tadim. 1.4).
Tabnuys 1.4
IHopiBHSJIbHA XapaKTEePUCTUKA CyYaCHHUX TEeH/ICHUi OpeHI-MapKEeTHHTY

B2B y cBiTi Ta B YKpaiHi

PiBens BpoBaKeHHS B

Tennenis CsBiT VYkpaina N
Aentt P Ykpaini

YacTKkoBe
MacoBe BUKOPUCTaHHS 1JIs

BripoBamxeHHs o BITPOBA/KEHHS Y .
13a1i 11 (40-509
Al nepcoHamisanii, poruosy, | o Cepenniit (40-50%)
aBTOMAaTH3AIli] .
KOMITaHisX
CrannmapTuzoBaHa AKTHUBHO
Account-Based Hap S o
Marketing CTpaTerist ISl CEpeAHbOI0 | BIIPOBA/IKY€ETHCS B [Homipuuii (30-40%)
Ta BEJTUKOTO O13HECY IT ta norictuii
Iupoke BUKOPUCTAHHS 3pocTae iHTepec
BineokoHTeHT short-form kouTenty (70% | no Reels, YouTube Cepenniii (35-45%)
KOMIIaH1}) Shorts
B N~
AR/VR HKOPUCTOBYCTRCA Y [ToonnHOKI Kelicn . N
MIPOMHCIIOBOCTI, OCBITI, Huspkuii (10-15%)
TEXHOJIOT11 y crapramnax
pogaXKkax
[lepexin no zero-party data Hacrkopa
3aXuCT TaHUX PEXIZLA party data, peasnizariis uepes Huzbkwuit (20-30%)
MOBHA BimMoBa Bif cookies
CRM
AxTuBI3aIs
®opMyBaHHS TATy3€BUX
Thought . . €KCIIEPTHOTO . o
. CHUIBHOT, peryJIsipHi Cepenniii (25-35%)
leadership VLKA KOHTEHTY B
Y " LinkedIn
. 65% B2B-kiieHTiB 3pocTarounii
Exonoriuna . o
: . . BHUMararoTh green- TPEH]l Y BETUKUX Huzbkwuit (15-20%)
BiJITIOBiTAJTEHICTh . .
ceprudikamii KOMIIaHIsIX

Jlxeperno: ckiaeHo aBTOPOM Ha OCHOBI [5, 6, 7, 8, 11]

Amnani3 (tabn. 1.4) neMOHCTpy€e 3HAUHUN PO3PUB MIXK CBITOBUMH MPAKTUKAMH Ta
YKpaTHCHKUMU pealisiMi BIPOBAHKEHHS IHHOBALIMHUX MiIXO/11B y OpeHI-MapKETUHTY
B2B. HaiiGinb111 po3BUHEHUMHU B YKpaiHi BUSBISIOTHCS HAMPSIMHU, 1110 HE TOTPEOYIOTh
3HAUHUX KamiTanoBkiaaeHb: Al-inctpymentu (40-50%), ABM (30-40%) Ta
BiJICOKOHTEHT (35-45%). BonHouac BHCOKOTEXHOJIOTIUHI pimeHHs, Taki sk AR/VR

(10-15%) Tta 3axuct nmanux (20-30%), 3anuIarOTRCI Ha IMOYaTKOBOMY eTarli
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BIIPOBA/DKCHHSI 4uepe3 OOMEXEHICTh pecypciB Ta TexHI4HOi iHdpacTpykTypu. Lle
CTBOPIOE SIK BUKJIMKH, TaK 1 MOKJIMBOCTI JJI1 YKPAiHCbKUX KOMIMaHIH, sIKI MOXYTb
OTpUMATH KOHKYPEHTHI MepeBark uepe3 MIBUKE OCBOEHHS NMEPETOBUX TEXHOJIOTIH.

B ykpaiHCbKOMY KOHTEKCTI, HE3BaXKat0UH Ha CKJIAJHY €KOHOMIYHY CUTYAIlIO Ta
BIMCHKOBl BHUKJIMKHA, B2B-mMapkeTHHT JEMOHCTpy€ aJanTHBHICTh Ta AaKTUBHE
BIIPOBA/PKEHHSI CBITOBUX NpakTuK. Jlocmimkenns arenuii Kyivstar Business Hub
MOKa3Yye, 10 YKPaiHChKI KOMIaH1i aKTUBHO 1HTErpy0Th ABM, KOHTEHT-MapKETHHT Ta
IHCTPYMEHTH aBTOMATHU3alllil y CBOi cTparerii, 30kpeMa B IT, morictuiii Ta arpocexkTopi

[11].

iHpopMamiitnux kamnaHisx, sik-ot «Be Brave Like Ukraine», siki 3MIITHIOIOTH 1M1k

Baxnusum HaIlpsMOM CTA€ TaKOX Y4YaCTb 6p€H)1iB y HaIIiOHaJIBHI/IX

KpaiHu Ta JEMOHCTPYIOTh TPOMAJSTHCHKY MO3HUIIII0 O13HEeCY Ha MIXKHAPOIHOMY PiBHI.
Jns  nmeramizaimii 1HCTPYMEHTIB, SIKI 3aCTOCOBYIOTbCS y cydacHomy B2B-

OpeHIMHTY, PO3TIIIHEMO iX KiacudiKalliio 3a TunamMu 1a epextTuBHicTio (Tadmn. 1.5).

Tabnuysa 1.5
CyuacHi iHcTpymMeHTH OpeHa-MapkeTuHry B2B Ta ix xapakrepucTukmn
CKaiHiCTh
[HCTpyMEHT Onmuc [TepeBaru 8
BIPOBAKEHHS
Al- Ananranist KOHTEHTY i | Bucoka koHBepcis, Cenets
nepcoHai3anis MOBEIIHKY KOPUCTYBaya aBTOMAaTH3AIlisl el
Account-Based [HauBITyanbHI KaMIaHii TouHe TapreTyBaHHs,
. . o CepenHsi-BUCOKA
Marketing JUIS KITFOYOBUX KJIIEHTIB pucokuii ROI
Content Keiicu, white papers, Thought leadership, SEO,
. . . . Huspka-cepenns
Marketing 6sioru, iHGorpadika JIOSUTBHICTh
LinkedIn B2B-pexmnama, myomikanii, | [Ipsmuii qoctym 1o
. . .. Hwusbka
Marketing HETBOPKIHT decision-makers
BeOGinapu ta Omnnaiin/o¢naifH OCBITHI JlemoHcTparist Ceneris
ol 3ax0au €KCIIEPTHOCTI, JIiJIN pel
. ABTOMAaTH30BaHI1 MacmraboBaHICTh,
Email-mapkerunr . o Hwsbka
pPO3CHUIIKH, nurturing TIepCOHAITI3AITIS
VYrpapmiHHS BIZHOCHHAMH EHTpaJi3allis JaHuX
CRM-cucremn P g 1 P A ’ Cepenns
3 KJIIEHTaMHU aHaJTITHKA
AR/VR Bipryanbehi gemoncTpanii | IHHOBaIIHICTD, Bricoka
npe3eHTauii MIPOJYKTY Bpakarouui eekt
Chatbots Ta Al- ABTOMAaTH30BaHa 24/7 nOCTYIHICTB, Ceneris
ACHCTECHTH MiITPUMKA KJTIEHTIB IIBUIKICTH pea

Jxeperno: ckiaeHo aBTOPOM Ha OCHOBI [5, 6, 9, 12]
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Knacudikaris iHCTpyMEHTIB 3a TUIIaMU Ta epeKTUBHICTIO (Tab.1.5) umrocTpye
PI3HOMAHITHICTh Cy4acHOTO 1HCTpyMeHTapito B2B-MapkeTunry, e KOXKeH 1HCTPYMEHT
Mae€ CBO1 yHIKaJIbHI ITepeBaru Ta piBeHb CKJIATHOCTI BIIpoBaKeHHs. OCOOIMBO IIIHHUM
JUISL YKpaTHCBhKUX KOMMAaHIN € Te, 1m0 HahWedeKTUBHIII 1HCTPYMEHTH — KOHTEHT-
mapkeTuHr, LinkedIn-mapkeTunr Ta email-kamnaHnii — MaioTh HU3bKY a00 CEpeHIO
CKJIQJHICTh BIPOBAKEHHS, 1110 POOUTH X JOCTYITHUMHU HABITH JJII MAJIUX Ta CEPEAHIX
nignpueMctB. BomHovac iHHOBaIIHHI piteHHs, Taki sk AR/VR ta Al-nepconanizaiiis,
X04 1 MalTh BHUCOKY CKJIAIHICTh, 3a0€3MEUyIOTh CYTTEBY AUQEpEHIaIiio Ta
KOHKYPEHTHI1 IIepeBaru Ha puHKY.

Oxpemoi yBaru 3aciayroBye€ €BOJIFOLIS T1IXO/I1B 10 KOHTEHT-MapKeTHHTY y B2B.
CyyacHi JoCIiJKEHHS OKa3yIoTh, 10 B2B-nokymniii crnoxuBatoTh y cepennboMy 13
€JIEMEHTIB KOHTEHTY Nepe/l MPUUHATTAM pillleHHsa npo nokynky [7]. Lle miakpecitoe
KPUTUYHY BaXKJIUBICTh CTBOPEHHSI 0araroopmMaTHOr0, OCBITHHOI'O KOHTEHTY, SIKUM
CYNpPOBOJKYE KIII€HTAa Ha BCIX €Tamax BOPOHKU MPOJAAXiB — BIJ YCBIAOMIICHHS
npo0IeMH 10 TPUUHSTTS OCTATOYHOTO PIIIICHHS.

BaxnuBuM TpeHI0M CTae 1HTErparlisi COIllaabHOI BIAMOBIAATBHOCTI Y OpEHIOBY
ctparerito B2B-kommnaniit. 3a ganumu npochiijkeHb, 65% B2B-mokyriiB roToBi
IUIATUTH TIPEMII0 3a MPOAYKIII0O KOMIIaHii, SKi JEMOHCTPYIOTh BHUCOKI CTaHAApTH
€KOJIOT1YHOI Ta coIllaabHOi BianmoBinanbHOCTI [13]. B ykpaiHCBKOMY KOHTEKCTI II€
IOPOSBIISIETbCSL  Yepe3 MIATPUMKY apmii, BOJIOHTEPCHKI IHIIIATUBU Ta MPO30PY
KOMYHIKAIIIFO 010 TTOXO/KEHHSI POy KIIii.

[MudpoBa Tpancdopmallis TakoXK 3MIHIOE MIIXOAW JO BUMIPIOBaHHS
e(eKTUBHOCTI OpeHI-MapKeTuHry. TpaauiiiiHi METpUKH, Taki SK BII3HABaHICTb
OpeHay a00 yacTKa pUHKY, JOTOBHIOIOTHCS HOBUMHM MOKa3HUKAMU: engagement rate y
npodeciiiHuX coIialbHUX MepekaX, SKICThb 3T€HEpOBAaHUX JIJIB Yepe3 KOHTEHT,
lifetime value (LTV) kiieHTiB, 3amy4eHuX 4yepe3 pi3HI KaHaiu, rnokasHuku thought
leadership (1uTyBanHs, 3anpoiieHHs Ha noAil) [14].

Jlnst cucreMaru3zariii po3yMiHHS IMHAMIKUA po3BUTKY B2B-0penaunry B Ykpaini
JOIIIBHO PO3TJISHYTH TEPCIEKTUBU BIPOBAHKCHHS 1HHOBALIMHUX MiAXOIB (TabII.

1.6).
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Tabnuys 1.6
IlepcnexkTnBHM po3BUTKY OpeHa-mapkeTunry B2B B Ykpaini (2025-2027 pp.)
Hanpsm [Totounwmii cran (2025) [Tporuos (2027) KitrouoBi npaiiBepu
JlocTynHICTh XMapHUX
Hudposizaris 45% xommaHii 70% xomnaHii pimenb, 3poctanns digital-
KOMITETEHI[I I
Al-iTerpatis 30% BenuKux 55% cepenHix Ta 3HmkeHHs BapTocTi Al-
pall KOMIIaH1’ BEJINKUX pillieHb, yCHillIHI KeHcu
[TinBuIIeHHS OYIKYBaHb
OMHIKaHaJIbHICTh 35% kommanii 60% xomnaHii KJIIEHTIB, IHTETpalliiHi
mwaTGopmMu
L " . Po3Butox CRM-cucrem
[Tepconamizarris 40% xoMmaHii 65% KoMmaH1i ’
HAKOTIMYCHHS JaHUX
. . . [IpocToTra cTBOpEHH:
BineomapkeTuHr 50% xommaHii 80% xoMmItaHin P PCHHL,
BHCOKa €(eKTUBHICTh
Thoucht 3pocTaHHs poi
lea defshi 25% komrmaHii 50% xomnaHii €KCIIEPTHOCTI, PO3BUTOK
P Meia
. . . MiXHapOIHI CTaHOAPTH,
Exomnoriunictp 20% xoMmraH1i 45% xommaHii POzt Aap

BUMOT'H MAPTHEPIB

Jxepeno: po3paxoBaHo aBTOpoM Ha ocHOBI [11, 13, 14]

Hani tabn. 1.6 1eMOHCTPYIOTh ONTUMICTUYHI MEPCIEKTUBU PO3BUTKY OpeH]I-
mapketunry B2B B VkpaiHi, J1e OUIKYe€TbCS CYTTEBE 3POCTAHHS BIPOBAJKEHHS
IHHOBAIIWHUX MIX0/IIB Y HAaHOIMk41 1Ba poku. HaiO1mbmnii mpupicT MPOrHO3Y€EThCS
y BigeomapkeTunry (+30 m.m.), uudposizaii (+25 m.m.) Ta nepconamzaii (+25 m.i.),
110 MOB'SI3aHO 3 BIIHOCHO HU3BKUMHU 0ap'epaMu BXOy Ta BUCOKOIO €()EKTUBHICTIO X
iHCTpYMeHTIB. BogHouac exonoriunicTs Ta thought leadership, xou 1 MaroTh HMXUI
MOKa3HUKH, EMOHCTPYIOTh HAaWBHUIII TEMIH 3pOCTaHHs (+25 I.I1.), IO CBIIYUTH PO
AKICHY TpaHchOpMallilo MiAXOAIB J0 OpeHAuHry B OIK CTpaTeriyHocTi Ta
B1JIIIOB11AJILHOCTI.

BaxinBor0 TEHJIEHINIEI0 € TaKoX 3pocTaHHs poii employee advocacy —
NepEeTBOPEHHS CIBPOOITHUKIB Ha ambacanopiB Openay. JlociiKeHHs MOKa3yTh, 10
KOHTEHT, MOIIMPEHUN CHIBpOOITHUKAMU KOMIaHIi, OTpUMye y 8 pa3iB Ouiblie
engagement, HiXK oimiitHui KoprnopatuBHHUi KOHTEHT [12]. Lle oco0aMBO akTyanbHO

y B2B, ne ocobucti 3B'A3KH Ta AOBipa BiAIrpaloTh BUPIIAILHY POJIb.
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OTtxe, cyuacHuid OpeHa-mapkeTuHr y B2B XapakrepusyeTbcs NMHAMIYHICTIO,
TEXHOJIOTYHOI0 HACHYCHICTIO Ta IIMGOKOIO Opi€HTAIli€l0 Ha KiieHTa. Mloro po3BUTOK
BU3HAYAETbCS TAaKUMHU KIIOUYOBMMHU HaIlpsSIMaMH, $K BIPOBAIKEHHS IITYYHOTO
IHTEJIeKTy, IepCcoHai3alls, BiJIEOKOHTEHT, BuKopucTaHHsi AR/VR, porpumanus
NPUHIIUITIB 3aXKUCTY IaHUX Ta POpMYyBaHHs JiepcTBa 1yMoK. i miaxoau 103BOASIOTH
KOMIIaHisIM (OpMYBaTHU CTIMKI KOHKYPEHTHI IMO3MIIii, MiJBUIILYBAaTU JOBIpY Ol3HEC-
napTHEpIB Ta aJanTyBaTUCh JO TJOOATbHUX BUKIUKIB Yy TOCTIHIYCTpIadbHIN
eKoHOMIIIl. B yKkpaiHChKOMY KOHTEKCT1 CIIOCTEPITAEThCS aKTUBHE OCBOEHHS CBITOBUX
MPAKTHUK, X04a 1 3 IEBHUM JIarOM, [0 CTBOPIOE MOXKIMBOCTI JIJIS IIIBUAKOTO 3POCTAHHS

yepe3 IMIUIEMEHTAII0 MTEPEBIPEHUX PIllIEHb 3 YPaxXyBaHHSIM JIOKAJbHOT CIEIU(DIKH.
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PO3/ILJ 2. AHAJII3 CYUACHOI'O CTAHY BPEHI-MAPKETHHI'Y
TOB «CHEK JIPANB»

2.1. Anani3 ocodimBocTell QYHKIIOHYBAHHSI TA MAPKETHHIOBOI0 cepe0BHINA

TOB «CHEK JIPANB»

ToBapuctBo 3 oOMexxkeHow BianosigansHicTIO «CHEK JIPAVIB» (EAPIIOY
40467576) € mpeICTABHUKOM BITUU3HSHOTO MaJIOro 0i3HECY, IO CHEIliali3yeThCsl Ha
BUPOOHUIITBI Ta ONTOBIM peaizallii MpOoIyKTiB XapuyBaHH:, 30KpeMa CHEKOBOI MPOIYKIII,
a TakoX CYIMyTHIX JIOTICTUYHUX Ta MaKyBaldbHUX mnociyrax. [liampuemcTBo Oyio
odiuiiino 3apeectpoBane 06.05.2016 p., Ta HA MOMEHT MPOBEACHHS JAOCTIKEHHS Ma€e
aKTyaJbHUI CTAaTyC «3apeeCcTPOBAHO», BIAMOBIIHO 10 JAaHWUX €IMHOTO AEP>KaBHOIO
peECTpy IOPUANYHUX 0Ci0 Ta Pi3uYHUX oCciO-mianpuemis [15].

FOpunnuna agpeca nianpuemctpa: 36010, [TonraBceka obnacts, M. IlonTaga,
Bynuis OBoueBa, OyauHOK 7-A. dopma BiIacHOCTI — mnpuBaTHa. OpranizariiiHo-
npaBoBa (hopMa — TOBAPUCTBO 3 OOMEKEHOI BiANMOBIAaIbHICTIO. CTaTyTHUN KarmmiTal
TOB «CHEK JlPAﬁB» ctanoButh 110 000,00 rpH, SKWH TOBHICTIO HaJEKHUTh
€IMHOMY 3aCHOBHHUKY Ta KiHIIeBOMY OeHedimiapuoMy BiacHuky — HoBaky AHIpito
OnexkcanapoBU4y, TPOMaJASIHUHY Y KpaiHH.

Kepiuunreo mnianpueMmctBoMm 3iaivicHroe Onomin JImutpo IlaBnoBuu, sikuit
TaKoX € O(IIIMHUM ITAMUCAHTOM BiJ] IMEHI FOPUINYHOI 0COOU 3 MOBHOBAXKEHHSIMU
BUMHCHHS TMpaBouYMHIB 0e3 oOmexeHb. OOJK TrocmoaapchKoi MisUTBHOCTI Beje
rojoBHuM Oyxranrep — Tataperko Cpitinana BsdecnapiBHa.

Kommanis 311iiCHIOE TISTBHICTD 32 TAKUMU HalpsiMaMu: mepepoOIeHHs PPYKTiB
1 OBOYIB, BUPOOHHUIITBO 1HIIMX XapyOBUX MPOAYKTIB, BUPOOHHUITBO IIOKOIAAy Ta
KOHJUTEPCHbKUX BUPOOIB, @ TAaKOX OINTOBAa TOPTIBIS XapuyOBUMHU MPOIYKTaMH W
CYITyTHI JIOTICTHYHI Ta MaKyBaJIbH1 TOCIYTH. Lle CBIIUNTh PO KOMILJIEKCHHUM XapaKkTep
(GYHKIIOHYBaHHS MIAMPUEMCTBA Ha PI3HUX €Tarnax BUPOOHUUO0-30yTOBOIO JaHIIOTa.

TOB «CHEK JIPAWB» ¢ynkiionye B ITonTaBCbKOMY perioHi, sKuii
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XapaKTepU3y€EThCSI PO3BUHEHOIO arponpOMUCIIOBICTIO Ta BHUCOKUM CIOKMBYHUM
NOMUTOM Ha MPOAYKTH WIBUIKOIO MPUTOTyBaHHA. [‘eorpadiuHe posrairyBaHHS
KOMIIaHii cripuse epeKTUBHOMY JIOTICTUYHOMY 3a0€3ME€YeHHIO MOCTaYaHHsI CUPOBUHU
Ta JOCTABKU TOTOBOI MPOAYKIIii [16].

JI71s1 KOMITJIEKCHOT XapaKTepUCTUKU MIANPUEMCTBA JOLIBHO CUCTEMAaTU3yBaTH

HOTO OCHOBHI OpraHizaiiiHo-nIpaBoBi mapameTpu (Tadm. 2.1).

Tabnuys 2.1
Opranizaniiino-npasoBa xapakrepucruka TOB «CHEK JIPANB»
[TokasHuk XapakTepucTruKa
IToBHa Ha3Ba ToBapHCTBO 3 06MexeHo0 BianosinansHicTio «CHEK JIPAMB»
Kog €IPTIOY 40467576
JlaTa peectpartii 6 tpaBHs 2016 poky
CraTyTHHH KamiTaa 110 000,00 rpH
dopma BJIACHOCTI [IpuBatHa
IOpuanuna agpeca 36010, ITontaBchka 001., M. [TonTaBa, Bysn. OBoueBa, 7-A
KepiBauk Ownomnin Jmutpo [1aBmoBuy
["onoBHu# OyxranTep Tarapenko CBitnana BsiuecnaBiBHa
Biacauk (6enedirtiap) Hosak Anapiit Onekcanaposud (100%)
O.CHOBHHﬁ. BHIL BupoOHUIITBO Ta ONTOBA peaizallis CHEKOBOT MPOAYKITIi
JUSUTBHOCTI
JlonaTkoB1 BUIAN [lepepoOneHHst GpyKTiB 1 OBOUIB, BUPOOHUIITBO KOHIUTEPCHKHUX
JUSUTBHOCTI BHUpPOOIB, JIOTICTUYHI OCIYTH

Jxeperno: CkIaeHo aBTOPOM Ha OCHOBI [15]

Jlani Tabm. 2.1 gemoncrtpyiotsh, mo TOB «CHEK JIPAUB» e xracuunum
IPEICTaBHUKOM Majoro Oi3HECy 3 KOHIEHTPOBAHOIO CTPYKTYpPOIO BJIACHOCTI Ta
YITKOIO crenianizaiiero y cdepi cHekoBoi npoaykiii. [TomipHUi po3mip CTaTyTHOTO
kamitany (110 Tuc. rpH) € TUIOBUM ISl TIAMPUEMCTB TaKOTO MPOP1II0, 1110 JO3BOJISIE
30epiraT THYYKICTh B YIOpPaBIIHHI NpH MiHIMI3alil OIOPOKPATUYHUX MPOUEAYP.
Jusepcudikaliis BUIIB AISUTBHOCTI (BiJ BUPOOHHIITBA JIO0 JIOTICTUKH) CTBOPIOE
JI0JTATKOB1 KOHKYPEHTHI IepeBaru 4epe3 MOKIUBICTh KOHTPOJIIO TOBHOTO BUPOOHHUYO-
30yTOBOTO JIAHLIIOTA.

YIpoioBXK OCTaHHIX TPbOX POKIB (piHaHCOBO-rocmnoaapcbka AisuibHICTE TOB
«CHEK JIPAVIB» XapaKTePU3Y€EThCS CTAOLTLHUM 3pOCTAHHIIM OCHOBHUX MOKA3HUKIB.
Jlnst neMoHcTparllii JUHAMIKUA 3MIHUA aKTUBIB MMPUEMCTBA JOLUIBHO MTpOaHaIi3yBaTH

CTPYKTYypy Oanancy 3a 2022—-2024 pokwu (tabi. 2.2).
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Tabnuys 2.2
Jlunamika aktusis TOB « CHEK JIPAWUB» y 2022-2024 pp., THC. TPH
AOComoTHUH Temn
[TokazHuk 2022 pik 2023 pix 2024 pix MIPUPICT MIPUPOCTY,
2024/2022 %

HewmarepianbHi akTHBH 9,00 5,70 2,40 -6,60 -73.3
OcHOBHi 3ac06H1 3556,80 | 9418,10 9 677,30 16 120,50 | +172,1
Hesaseprueni 527,30 0,00 909,60 +382,30 +72,5
KalllTaJIbH1 IHBECTUII11
Heoboporsi axmiBu | 4 593 10 | 942380 | 1058930 | +649620 | +158.7
(pazom)
3anacu 37306,60 | 165518,80 | 272732,90 | +235426,30 | +631,1
JlebiTopenra 75 877,80 | 104314,00 | 12934440 | +53466,60 | +70,5
3a00pPTOBaHICTh
TpoMIOBi KomTH 1611,70 | 2000,30 232,50 -1379,20 -85,6
[smi o6opotri axtnen | 16 383,10 | 3164650 | 61271,20 | +44888,10 | +274.0
832‘3’01’;;‘“ AKTHBI | 131 178,80 | 303 479,60 | 463 580,60 | +332401,80 | +253.4
BAJIAHC 135271,90 | 312903,40 | 480 169,90 | +344 898,00 | +254,9

JIKepero: po3paxoBaHo aBTOPOM Ha OcHOBI (iHarcoBoi 3BiTHocTi TOB « CHEK JIPAVIB»

AHaniz (Ta0mn.2.2) CBIIYUTH NP0 BpaKarody IUHAMIKY 3pOCTaHHS aKTHBIB
MiANPUEMCTBA. 3arajibHa BapTiCTh aKTHBIB 301IBIINAIIACS Maibke BTpUYl (TEMIT IPUPOCTY
+254,9%), 1110 € BUKIIFOYHO BUCOKUM MOKa3HUKOM JJIsi MAJIoro Oi3HeCy 1 CBIYHUTH MPO
¢dazy iHTeHCHBHOI ekcrmaHcii. HaltoiabIn nuaamMivHuM € 3pocTanHs 3anacis (+631,1%),
10 BKa3y€e Ha MaciiTa0yBaHHA BUPOOHUIITBA Ta ()OPMYBAHHS CTPATETIYHUX PE3EPBIB
st 3abe3neyeHHst Oe3nepebiitHocTi moctaBok y B2B-cermenTti. 30uiblIeHHS
OCHOBHHX 3ac001B Ha 172,1% mninTBeppkye 1HBECTHUIIII B MOJEPHI3allil0 BUPOOHUYOT
6a3u. BomHowac pi3ke CKOpOYEHHS TpOIIOBUX KOWITIB Ha 85,6% € TpUBOKHUM
CUTHAJIOM, 1110 CBITYUTH PO MAaKCUMaJIbHE PEIHBECTYBaHHS MPUOYTKY B PO3LIMPEHHS
0i3HeCcy Ha IIKOJY JIKBIIHOCTI, III0 CTBOPIOE PU3MKHU JUIsl (IHAHCOBOI CTIMKOCTI
HiANpPUEMCTBA.

BaxnuBuM eneMeHTOM aHami3y (piHAHCOBOrO CTaHy MIANPUEMCTBA € OLIHKA
CTPYKTYpH Ta AMHAMIKH MacHUBIB, sIKI BIIOOpakaroTh pkepena GopMyBaHHS aKTHBIB 1

¢diHaHCOBY CTIMKICTh Cy0'eKTa rocrnoAaproBanHs. Jlo ckiaay macuBy BXOASTH BIACHUN

Kamitaja Ta 3000B's3aHHS, MOJIEH] Ha MOTOYHI Ta JOBroctpokoni (octanHi y TOB



26

«CHEK JIPAMB» Bincyti). Jlns 3'acyBaHHs (hiHAHCOBUX TEHACHIiH IiANpHEMCTBA

JIOLIJIBHO TTPOBECTH MOPIBHAIbHUN aHami3 3a 20222024 poku (tadmn. 2.3).

Tabnuysa 2.3
JTunamika nacusis TOB «CHEK JIPAHB» y 2022-2024 pp., THc. TpH
AoOconmroTHuit Temn
IToxa3Huk 2022 pik 2023 pik 2024 pix IpUpPICT MIPUPOCTY,
2024/2022 %

CraryTHUH KamiTan 110,00 110,00 110,00 0,00 0,0
JlogaTkoBuii KamiTan 0,00 4 613,10 4 613,10 +4 613,10 -
Heposnoninennii 19 966,80 32632,50 | 4683990 | +26873,10 | +134,6
puOyTOK
Bracuuii kamiran 20 076,80 3735560 | 51563,00 | +3148620 | +156,8
(pazom)
Koporkoctpokosi 0,00 14 500,00 | 28900,00 | +28 900,00 -
KpeJInTH
Kpennropceka
3a00pPTOBaHICTH 32 109 451,10 227 708,20 354 324,50 | +244 873,40 +223,7
TOBapu
3ab0proBaHicTh 3a
PO3PAXYHKAMI 3 510,50 2 472,40 2928,70 | +241820 | +473,7
Or0IKETOM
IHut roTouH! 5 233,50 3086720 | 42453,70 | +3722020 | +711,1
3000B'13aHHS
IToTouni
3060B'13aHHS 115195,10 | 275547,80 | 428 606,90 | +313411,80 | +272,1
(pazom)
BAJIAHC 135271,90 | 312903,40 | 480 169,90 | +344 898,00 | +254,9
Hactia arackoro 14,8 11,9 10,7 4,1 . -
Kamrtany, %
Hactia nosmxosoro 85,2 88,1 89,3 +4,1 . .
Kamrtany, %

JIKepeso: po3paxoBaHO aBTOPOM Ha 0cHOBI (iHancoBoi 3BiTHOcTi TOB « CHEK JIPAVIB»

Jani Tabi1. 2.3 1eMOHCTPYIOTh arpeCUBHY cTpaTerito (iHaHCYBaHHS, 1€ 3pOCTaHHS
aKTHUBIB BIIOYBA€ETHCS MEPEBAKHO 32 PAXYHOK MO3MKOBUX KOIITIB. BiacHuil kamitan
30uThIIMBCA Ha 156,8% BUKIIOUHO Yepe3 HAKOMUYEHHS HEPO3MOAIEHOTO MPUOYyTKY,
TOAl SIK TOTOYHI 3000B'si3aHHs 3pociu Ha 272,1%. KpuTuyHum € 3pocTaHHs
KOPOTKOCTPOKOBUX KPEAUTIB 3 HYJA 10 28,9 MJIH IpH, 110 CBITYUTH MPO 3a7TyUEHHS
0aHKIBCbKOTO (hiHAHCYBaHHS JJIsl MIATPUMKH ekcrancli. Kpeauropcerka 3a00proBaHicTh
nepen nocrayaJbHUKaMu 30UTbIImIacs Ouibin HiX yaBiul (+223,7%), mo Bkasye Ha

aKTUBHE BUKOPHCTAHHS KOMEPLIMHOro KpeauTy. CTpyKTypa KamiTalry HOTipIIMIacs:
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yacTKa BJIaCHOro Kamitany 3Hu3uiack 3 14,8% mo 10,7%, mo o3Hayae BUCOKY

(1HAHCOBY 3aJICKHICTh Ta PU3UKH IUIATOCIPOMOXKHOCTI. Bpakarounm € 3pocTaHHs

IHIIMX MOTOYHMX 3000B'a3aHb Ha 711,1%, mo morpebye neTanbHOro aHamizy ix

CTPYKTYPH JJisl OI[IHKU PU3HKIB.

Oco0ymBy yBary 3aciayroBye mpuOyTKOBICTh MIAMPUEMCTBA. 3T1HO 31 3BITAMH

po (iHAHCOBI pe3yJIbTaTH, YUCTUM JOXIJ BIJ peasizaliii npoaykiii npotsrom 2022—

2024 poxiB 3pOcTaB BUCOKUMU TeMnamu (Tadi. 2.4).

Tabnuysa 2.4
OcnosHi pinancosi pesyastatn TOB « CHEK JIPAWB»
y 2022-2024 pp., THC. TpH
AOcomoTHHI Temn
[ToxasHuk 2022 pix 2023 pik 2024 pix pUPICT MIPUPOCTY,
2024/2022 %

Huetuit JOXILBIL | 300 665 60 | 51299840 | 592732,80 | +284 12720 | +92,1
peaiizartii
CobiBapricTh
peantizosanoi 220 568,40 | 383 465,60 | 488321,20 | +267752,80 | +121.4
MIPOAYKIIIT
Banosmit mpubyTok | 88 037,20 | 129532,80 | 104411,60 | +16 374,40 +18,6
THut onepariii 275,50 708510 | 3 286,50 +3011,00 | +1093,1
IOXOINA
Lt oneparir 84981,00 | 11964420 | 7996550 | -5015,50 5,9
BUTpATH
[Hmi BuTpaTH 643,50 6571,70 | 10 540,50 +9897,00 | +1538,1
TTpuoyTox 110 2 688,20 10 402,00 | 17192,10 | +14503,90 | +539,5
OHOHaTK}’BaHHH
Hopatok ha 483,90 1872,40 | 3094,60 +2 610,70 +539,5
puOyTOK
YricThit npu6yTOK 2 204,30 852960 | 14097,50 | +11893,20 | +539,5
PenTabenbHicts 0,71 1,66 238 1,67 .
IPOJIaXiB, %
PenTabenpHICTE
axctrinin (ROA), % 1,63 2,73 2,94 +1,31 -
PenTabenpHICTE
BJIACHOTO KariTary 10,98 22,83 27,34 +16,36 1.11. -
(ROE), %

JI’eperio: po3paxoBaHO aBTOPOM Ha OCHOBI diHaHcoBoi 3BiTHOCTI TOB «CHEK JIPAVIBY.

AHani3 GpiHaHCOBUX pe3ybTaTiB (Tabi. 2.4) IEMOHCTPYE Bpa)karoue 3pOCTaHHS

qucToro npuoyTky Ha 539,5% 3a Tpu pokH, 110 € BUKITFOYHUM PE3YIbTATOM 1 CBITIUTH

po epeKTUBHICTH Oi3HEC-MOIeN1 mianpruemcTBa. Yuctuit goxin 3pic Ha 92,1%, oqHak
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coOiBapTicTh 3pocia mBuame (+121,4%), mo Bkaszye Ha MiABUIICHHS BUTpaT Ha
OJIMHULIIO TPOAYKIII, UMOBIpHO uepe3 1HQIAMINAHI TpoLecH Ta 3pOCTaHHS I[iH Ha
cupoBuHy. PenTabenpHIiCTh poaaxis mokpanrunacs 3 0,71% mo 2,38%, 110 3a1uimaeThest
MOMIPHUM MOKa3HUKOM 1 CBITYUTH PO KOPCTKY LIHOBY KOHKYpeHIi0 y B2B-cermenTi
cuekoBoi poaykiii. ROE 3pic 3 10,98% no 27,34%, 1110 € TpUHHATHUM MTOKa3HUKOM
JUTsL MaJioro Oi3Hecy 1 MATBEPKYy€e ePeKTUBHICTh BUKOPUCTAHHS BIIACHOTO KamiTaly.
Bonnouac Bucoki Temmnu 3poctaHHs iHImMX BuUTpaT (+1538,1%) mnoTpedyroTh
JETAIBHOTO aHAJI3Y iX CTPYKTYPH JJIsl BUSIBICHHS MOKJIMBOCTEH ONTHUMI3aIlI].

JI1si KOMITJIEKCHOTO pO3yMiHHA (piHAHCOBOTO CTaHy MIAIMPHUEMCTBA JOIIBHO

pO3paxyBaTu KJIIOUYOBI MOKa3HUKU JIKBIAHOCTI Ta (J1HAHCOBOI CTIHKOCTI (TabI. 2.5).

Tabnuys 2.5

Ioka3uukH JikBixHOCTI Ta PinancoBoi ctiiikocti TOB «CHEK JIPAWB» y

2022-2024 pp.

Hopmartushue . . . Junamika
[Toka3zHuk AHAYCHHS 2022 pik | 2023 pik | 2024 pix 2024/2022
TToka3HHUKH JA1KBIIHOCTI
Koediment notosof >2,0 L4 | L0 | 108 | -006
JIKBITHOCTI
Koedirient mBuaKoi JIKBIIHOCTI >1,0 0,81 0,50 0,44 -0,37
Koediuierrr abcomorrof >0,2 0,01 0,01 0,001 | -0,009
JIKBITHOCTI
[Toka3HuKM PiHAHCOBOT CTIMKOCTI
Koedimient aBToHOMIT >0,5 0,148 0,119 0,107 -0,041
Koegimient ¢inancosof <20 6,74 8,38 9,31 12,57
3aJIC)KHOCTI
Koedimient maneBpeHOCTI 0,2-0,5 6,43 7,87 8,79 +2,36
KoedimienT 3a6e3nedenocTi
000pPOTHHUX aKTHUBIB BIIACHUMH >0,1 0,12 0,09 0,09 -0,03
KOIITAMH
IToxa3HHUKH A1JTOBOT aKTUBHOCTI
KoedirienT 000pOTHOCTI aKTUBIB | 3pOCTaHHS 2,28 1,64 1,23 -1,05
Koedinient obopornocri 3pocramns | 4,07 4,92 4,58 +0,51
nebiTopchbkoi 3a00proBaHOCTI
Koepinient obopotnoeti 1 g0 | 280 2,25 1,67 1,15
KpEAUTOPCHKOT 3a00pProBaHOCTI
[Tepion TOTAIIEeHHS '11e61Topcm<01 IMeHICHHS 90 74 20 10
3a00proBaHOCTI, AHIB

JIeperto: po3paxoBaHO aBTOPOM Ha OCHOBI diHaHcoBoi 3BiTHOCTI TOB «CHEK JIPAVIBY.
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AHaJi3 MOKa3HMKIB JIIKBITHOCTI Ta (JIHAHCOBOI CTIMKOCTI (TabJI. 2.5) T03BOJSAIOTH
BUSBUTH KPUTUYHI TPOOIEMU 3 TIKBIAHICTIO Ta IHAHCOBOIO CTIMKICTIO MIAMPUEMCTBA.
Koedimient motounoi mikBigHocti (1,08) 3HauHO HMX)4ui 3a HOpMatuB (2,0), 1m0
CBIIYUTH MPO HECTIPOMOXKHICTh TOKPUTH MOTOYHI 3000B'I3aHHS HASSBHUMHU 00OPOTHUMHU
aktuBamu. Koeodimient adcomtotHoi nikBigHOCTI (0,001) € KatacTpopiyHO HU3BKUM,
0 O3HA4ya€ TMPaKTUYHY BIJCYTHICTh IIBUIKOJIKBIIHUX AaKTHUBIB [IJI1 HETAMHOTO
norameHHs 6opris. KoedimienT apronomii (0,107) 1eMOHCTpYE KPUTUYHY 3aJI€KHICTD
BiJl TO3MKOBOIO KaliTajly, IO CTBOPIO€ BUCOKI (iHaHCOBI puszuku. KoedimieHT
¢dinancoBoi 3anexHocTi (9,31) Bkasye Ha Te, 110 Ha KOXKHY TPUBHIO BJIACHOTO KariTaly
npunaaae 9,31 rpH MO3UKOBUX KOIITIB, IO € 3arPO3JIMBUM PIBHEM 3aKPEIUTOBAHOCTI.
3HmkeHHs KoedimieHTa 000pOoTHOCTI akTuBIB 3 2,28 m0 1,23 CBIIUWTH MPO MEHII
e(eKTUBHE BUKOPHUCTAHHS PECYpCIB, IO KOMIIEHCYETHCS 3pOCTaHHSIM MaciuTaliB
nismbHOCTI.  TIO3UTUBHUM € CKOpOYEHHS Teplojly TMoOTameHHs J1e01TOpChKOoi
3aboproBanocTi 3 90 1o 80 nHIB, 110 MOKPAIILY€E TPOIIOBI MOTOKHU MIAMPUEMCTBA.

Mapkerunrose cepenosuiie TOB «CHEK JIPAVIB» XapaKkTEepU3y€eThCs
BHUCOKOI0O KOHKYPEHIIIEI0 Y CErMEeHTI CHEKOBHX MPOJYKTIB Ta XapuyoOBUX TOBapIB
MIBUAKOTO CIIOKUBAHHSI.

3a MaHMMM aHANITUYHMUX JOCHIJDKEHb PHUHKY CHEKIB B YKpaiHi, Tramys3b
JIEMOHCTPYE CTa0IbHE 3pOCTAaHHS HaBITh B YMOBaxX €KOHOMIYHOT HecTaO1IbHOCTI [17].
OCHOBHMMHU KOHKYpEHTaMHU € SIK BEJIMKI TpaHCHarioHanbHI kopmoparlii (PepsiCo,
Mondelez International), Tak 1 nokansHi BupoOHukH (Bepec, XKaiiBip, CBitou), siki
IPOIMOHYIOTH CX0XKY MPOAYKIIIIO.

Jns  cucremartuszauii po3yMiHHS KOHKYPEHTHOTO CEpEJIOBHINA JOIIBHO
IIPOBECTH aHaJIi3 KIFOUOBHUX I'PaBIliB PUHKY (Ta0. 2.6).

AHaJ1i3 KOHKYpEeHTHOTro cepeaopuia (tabm. 2.6) nemonctpye, mo TOB «CHEK
JIPAVIB» (yHKIiOHYe Y BHCOKOKOHKYPEHTHOMY CEpEJOBHINi 3 NMPUCYTHICTIO SK
rJI00aJIbHUX TITaHTIB, TaK 1 JIOKaJbHUX BUPOOHMKIB. Hailbinbly 3arpo3y CTaHOBIISATH
TpaHCHAI[IOHAJIbHI ~ KOpIopalii 3aBASKH TOTY>KHMM OpeHJaM Ta BEIUKHUM
MapKETUHTOBUM OFO/IKE€TaM, OJIHAK IXHS MOPCTKICTh Ta CTaHAApTHU3AIlisl CTBOPIOIOTH

MOJIMBOCTI JUIsl MAHEBPY Yepe3 MepcoHaizalliio Ta TrHy4kicTs y B2B-cermenTi.
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Tabnuys 2.6
KonkypenTthe cepenosume TOB « CHEK JIPAVIB» Ha pHHKY CHEKOBOI POLYKIIii

KOHKVDEHTHI PiBens 3arpos3u
Konkypent | Tun xkommnanii e }g;am Cnabki croporn | ais TOB « CHEK
P JIPAVIB»
[oTyxHuit Open .
. yE PEHIL, . | Bucoka miHa,
PepsiCo BEJINKI MapKETUHIOB1 .
. THK CTaHIapTU30BaHA Bucoxuit
Ukraine O10/1’KeTH, pO3BUHYTA .
. MPOIYKIIist
JUCTPUOYLIS
upokwuii ObmerxeHa
Mondelez ACOPTHUMEHT THYYKICTb, JIOBT1 .
. THK oP ’ Y e Bucoxuit
Ukraine MDKHapOJHA LUKIIU TPUAHATTS
penyTallis, iHHOBaIlll | pillleHb
. .. | 3HaHHA JOKaJIbHOTO .
Hamionaneunii ObmesxeH1 pecypcu .
Bepec PYHKY, KOHKYPEHTHA CepenHiit
BUPOOHUK . JUISL MApKETUHTY
1iHa
. . | dokyc Ha By3spkuit
o . Hamionansanii . .
KaiiBip BUDOGHIK HAaTypajabHOCTI, ACOPTUMEHT, Cepennii
P €KOJIOT1YHICTh BHCOKa ITiHa
. Hanionaneuuit | Tpagumii, 1osuibHICTh | 3acTapiia .
CsiTou 1 DAL ) puia Hwu3pknii
BUPOOHUK CIOKMBAYiB TEXHOJIOT14Ha 0a3a
. ObmesxeH1
. I'myukicTs, .
JlokanbHi " s Jo BUPOOHUYI .
Manuii 613Hec | mepcoHami3arlis, . Cepenniit
BUPOOHUKHU . MOTYKHOCTI,
HIBUAKICT peakiii .
ciabki OpeHau

Jlxeperno: ckiaeHo aBTOpOM Ha ocHOBI [17, 18].

HarionanbHi BUpOOHUKHM KOHKYPYIOTh MEPEBAKHO B I[IHOBOMY CETMEHTI a0o 3a
PaxyHOK YHIKaJbHUX XapaKTEPUCTHK (HATYypaJIbHICTh, €KOJOT1YHICTh). KitouoBumu
koHKypeHTHUMH nepeBaramu TOB « CHEK JIPAVB» € THYYKICTb, IIBUJIKICTh PeaKIIil
Ha MOTpeOU KIIEHTIB Ta MOXJIMBICTh MepcoHaNi3alii mpono3uiiiii ;s B2B-naptHepis.

JIns OLIHKYA PWHKOBHMX TMO3UINM MIANMPUEMCTBA JOUUIBHO TipoBecTd PEST-
aHaJji3 MapKETUHTOBOTO cepeaoBuina (tabdmu. 2.7).

PEST-anani3, npeacraBienuii y Tabdi. 2.7, BUSBISE SIK 3HAYH1 MOXJIMBOCTI, TaK
i cepiiosni 3arposum mms po3sutky TOB «CHEK JIPAVB». Cepen KIHOHOBHX
MO>KJIMBOCTEH — JiepKaBHA MIATPUMKA MaJIOTo Oi3HECY, 3pOCTAI0UUi TIOMUT Ha 3/I0POBI
Ta JIOKaJIbHI MPOIYKTH, a TAKOXK JOCTYIHICTh HU(PPOBUX MAPKETUHTOBUX 1HCTPYMEHTIB
mwist nobynosu Operny y B2B-cermenti. OCHOBHMMH 3arpo3amu 3aJIUIIAIOTHCS
IHOIAUIHHMA TUCK HA COOIBapTICTh MPOAYKINi, MOJITUYHA HECTAOUIHHICTh Ta

HEOOX1THICTh MOCTIMHUX IHBECTHUIIIN Y TEXHOJIOTIYHY MOJICPHI3aIIilo.
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Tabnuys 2.7
PEST-anani3z mapkerunrosoro cepenosuma TOB « CHEK IPAUB»
dakrop MoskIHBOCTI 3arpo3u
epkaBHA MIATPUMKA MaJIOTO . o
. . 21 P AP [ToniTnuHa HECTAOLTBHICTD
[TomiTryani Oi3HeCy .
. . . Boennuii cran
(Political) Kypc Ha eBpoinTerpaiiito . .
3MIHU B OIIOJIATKYBaHHI
[Iporpamu po3sutky AIIK
3pocTaHHs KyMiBeJIbHOT . .
. L [Huauis (3pocTanHs LiH Ha
. CrpoMOkHOCTI B2B-KkimieHTIB
ExonoMiuH1 ; CHPOBHHY)
. Po3BuTOK 6€3roTiBKOBUX .
(Economic) . BomatunbHICTh KypCy BaItoT
PO3paxyHKIB . .
. Exonomiuna penecist
JloCcTynHICTh KpEeTUTYBAHHS
3pocTaHHA MOMUTY Ha 370POBI CHEKH . . .
. . . 3MiHa CMakiB CHOKHBaY1B
ComianbHi Tpenn Ha noKalbHI TPOLYKTH .
. 3pocTaHHsa BUMOT JI0 IKOCTI
(Social) Po3BuTOK KynbTYpH .
CrapinHa HaceleHHA
KOPHOPAaTHUBHOI'O Xap4YyBaHHS
[IBuaKe MOpaibHe CTapiHHS
ABTOMaTH3AaIlIs BAPOOHHUIITBA oOasiHaHHS
Texnonoriuni HudpoBi MapkeTUHTOBI Bucoki Butpatu Ha
(Technological) THCTPYMEHTH BIPOBAKEHHS TEXHOJIOT1i
[HHOBaIIT B ymakyBaHHI Heo0xiaHicTh mocTiitHOTO
HaBYaHHS MEPCOHATY

Jlxeperno: ckiaeHo aBTOpOM Ha OCcHOBI [16, 17, 19].

Boennuit ctan ctBoproe crnenudiyHi BUKIUKA Yepe3 JOTICTUYHI YCKIaIHEHHS
Ta 0OMEXEHHsI pUHKIB 30yTy, 110 BUMarae auBepcudikaiiii KaHajaiB IUCTpUOyLii Ta
nocusieHHs poOoTH 3 icHytounmu B2B-naptuepamu.

VY 3B'S3Ky 3 IMM KOMMaHisi TOCTIMHO BJOCKOHAIIOE METOIU 30YyTY, PO3LIUPIOE
NapTHEPChbKY MEPEXKY, aKTUBHO MPAIIOE 3 TOPTOBUMH MEPEXKaMu, 3aCTOCOBYE CyUdacHI
JOTICTUYHI PIICHHS, IO I03BOJISIE CKOPOTUTH TEPMIHH JOCTABKU Ta 3HU3UTH BUTPATH.
BianoBimHO [0 CydYacHMX BHUMOI PHUHKY MiJNPUEMCTBO AKTUBHO BIIPOBAIKYE
THCTPYMEHTH U(DPOBOTO MAPKETUHTY: TPOCYBAHHS B COIlIaIbHUX MepekKaxX, KOHTEHT-
MapKeTHHT, iHTepHeT-peknamy [20]. Lle mo3Bossie 301IbITUTH BITI3HABAHICTh OpEHTY
Ta MIJBUIIUTH JIOSUTHHICTh CIIOKUBaUiB, 0co0mnBo y B2B-cermenTi, e penyrariis ta
JIOBIpa BIAITPalOTh BUPIIATBHY POJIb.

30BHIIIHE CEPEAOBUILE MISUIBHOCTI MIANPUEMCTBA BH3HAYAETHCS HU3KOIO
MakpoeKoHOMIUHNX ¢akTopiB. Cepen HUX — piBeHb 1HOIALIT, IO BIUIMBAE HA
3aKyMiBeJIbHY I[IHY CHPOBUHH, EHEPTOHOCIIB Ta 1HILII BUPOOHUY1 BUTPATH; IOCTYIHICTh

Ta BapTiCTh (hiHAHCYBaHHS, IO BIUIMBAE€ HA MOJJIMBICTh 1HBECTHIINA Y PO3BUTOK;
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JOTICTUYHI ~ PU3MKH, TOB'S3aHI 3  TPAHCIOPTHOIO  1H(PPACTPYKTYpowO  Ta
30BHIIIHBOEKOHOMIYHOIKO KOH'IOHKTYPOIO; TEOIMOJITHYHA CHUTYyallis, 0 CTBOPIOE
JI0JIATKOBY HEBU3HAYEHICTh 1 MOXE MPU3BOJUTU JO KOJHMBAaHb Kypcy BajJlOT Ta
nepeboiB y MocTavyaHHi.

BayTpimHborangy3eBa KOHKYPEHIlIS 3MYIIy€e KOMIAHIIO IIyKaTH e(eKTHBHI
MapKETUHTOB] PIIIEHHS, ONTHUMI3yBaTH I[IHOBY IMOJITHKY, MPOBOJUTU PETYJISPHUN
aHaJi3 aCOPTUMEHTY Ta BIIPOBAXKYBAaTH 1HHOBAIII1. Y 1IbOMY KOHTEKCT1 BaXKJIUBUMHU €
THIYKICTh YIPaBJIiHHS, ONEPATUBHICTh MPUNUHATTA PillleHb, PO3BUTOK MapTHEPCHKUX
BITHOCHH.

Orxe, aHami3 (pIHAHCOBUX pE3YyJbTATIB CBIIYUTH MPO YCHIIIHUNA PO3BUTOK
TOB «CHEK JIPAFIB», SIKANA JOCATAETHCS 3aBASIKA 30aJlaHCOBaHIN ITOJITHIN
yIOPaBIIiHHS BUTPATaMU, CTPATET1YHUM 1HBECTHUIISIM Y BUPOOHHUIITBO Ta MApKETHHT, a
TaKOXX ajanTallii 70 3MiH PUHKOBOTO cepeaoBuIa. BomHoyac BUSBIICHI KPUTHYHI
npoOsieMH 3 JIIKBIIHICTIO Ta ()IHAHCOBOIO CTIMKICTIO BUMAararoTh HEraiHOi yBaru Ta
PO3pOOKH CTpaTerii MOKpaIleHHsI CTPYKTYpH Karitany. JJis moJaabiioro mocHIeHHs
KOHKYPEHTHUX TO3UIINA PEKOMEHIYETHCS PO3BUBATH AHAJITUYHI 1HCTPYMEHTH IS
TOYHIIIOTO MPOTHO3YBAHHS MTOMUTY, YIOCKOHAIIOBATH LIU(PPOBI MAPKETUHIOB1 KaHAIH
1 BOpOBa/KyBaTH OUIbII AudepeHIiiioBani npono3ullii ans B2B-kiieHTiB, 0c0011BO
4yepe3 PO3BUTOK OpEeHI-MapKETUHTY SIK KJIOYOBOTO 1HCTPYMEHTY JOBTOCTPOKOBOL

KOHKYPEHTOCTIPOMOKHOCTI.

2.2. AHani3 Ta oninka epexkrusHocTi Bukopucranusa TOB «CHEK JIPAMB»

MeToAiB OpeHa-MmapkeTHHry B B2B cermenri

Y cydacHHX YMOBaxX pO3BUTKY Oi3Hecy OpeHI-MapKeTHUHT BHCTYIIa€
HEBIJI'€MHOIO CKJIaJJOBOIO CTpaTerii po3BUTKY MIANPUEMCTB, 110 NpaloioTs y B2B
cermenti. Jlns TOB «CHEK JIPAVBy, sike cremianizyeThcs Ha ONTOBIH TOPriBii Ta
BUPOOHHUIITBI CHEKOBOI MPOAYKIli, OpeH/ € KIOUOBUM 1HCTPYMEHTOM (pOopMyBaHHS
JIOBTOCTPOKOBUX MApTHEPCHKUX BIAHOCHH, MIJBUIICHHS JOSJIBHOCTI KIIIEHTIB Ta

30UTBIIEHHSI YaCTKU pUHKY [21]. ¥V mboMy miApo31iii po3riasAatoThCd OCOOIMBOCTI
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3aCTOCYBaHHS METOJMIB OpEHJ-MapKETUHTy MIJIPUEMCTBOM, OIIHIOETHCA  1X
€(eKTUBHICTh, @ TAKOX MPOTIOHYIOTHCS PEKOMEH 111 100 MOAAJBIIOTO PO3BUTKY.
OcobnuBocTi 6pena-mapketunry y B2B cermenti cytreBo BiapisHstoThes Big B2C,
OCKIJIbKU TPOIIEC YXBaJIEHHs pilieHb y B2B € 3HauHO CKIIagHIIIUM Ta TPUBATIIINM, a
TAKOX TIependadae 3aaydeHHs OaratboxX 3alliKaBICHUX OCI0 Ha PI3HUX PIBHAX
ynpasiinag [1]. Kpim toro, y B2B kitouoBe 3HaueHHs Mae Oy TlyBaHHS JOBIpU depes
3a0€3IeUeHHs] BUCOKOI SIKOCTI MPOJIYKIIii, HAAIHHOCTI TapTHEPCTBA Ta BIAMOBIIHOCTI
BCTAHOBJICHUM CTaHJAapTaM.

Jlns TOB «CHEK JIPAVIB» 1e NPOSIBIIIETHCS Y KUTBKOX BaXKJIMBUX ACIEKTaX.
[To-nepiue, TpyBaIMil UK MPOIAXKIB, 1110 Nepeadavae yKkiagaHHsI MapTHEPCHKUX YO
3 TOPrOBUMH MEpPEKaMH Ta ONTOBUMH KJI€EHTAMU Ha OCHOBI JE€TAJIbHOTO aHami3y,
y3rOJIKEHHSI YMOB Ta MPOBECHHS TPUBAJIUX neperoBopis. [lo-apyre, akiieHT Ha SKICTh
IPOYKIIiT Ta cepsic, apke B2B-kimieHTH BUCYBaIOTh KOPCTKI BUMOTH JIO BiJIITOBIAHOCTI
TOBApIB CTaHIapTaM, TEPMiHIB IOCTAaBOK 1 yMOB JoricTuku. [1o-Tpete, mepconanizoBaHmit
M1IX17, 110 ToJIsIrae y moOy10B1 IHAUBITyaIbHUX BITHOCHH 13 KJIFOUOBUMHU KJIIEHTAMH,
NPOMNOHYBaHHI CHEIIaJbHUX YMOB, SIK1 BpaXOBYIOTh iXHI MOTpeOU Ta 0OCSTH 3aKyTiBeb.
[ HapemiTi, BenMKa yBara npuauIsieTbCs MICISAIPOAAKHOMY 00CIIyTOBYBaHHIO, 30KpeMa
HiATPUMII TAPTHEPIB, MIBUAKOMY pearyBaHHIO Ha iXH1 3allUTH Ta HAAAHHIO TEXHIYHOT
JIOTIOMOTH.

TOB «CHEK HPAﬁB» 3aCTOCOBY€ KOMILIEKCHUM MX11 10 OpEHI-MapKETUHTY
y B2B-cermenri, 1o BKIItoYa€ HU3KY MeToiB. [l cuctemarusaliii MOTOYHUX PAKTUK
HiANPUEMCTBA JIOLIIBHO TMpOAHANI3yBaTh 3aCTOCOBYBaHI IHCTPYMEHTH OpeH-
MapKeTuHry (Tabi. 2.8).

AmHari3 IHCTpyMEHTIB OpeH I-MapKeTHHTY (Tab. 2.8) nemoHcTpye, 1o TOB «CHEK
JIPAVIB» BHKOPHCTOBY€ TpaMililiHuil HAGIp IHCTPYMEHTIB GPEHI-MapKETHHTY, aJe 3
PI3HUM CTYIEHEM CHCTeMaTH4HOCTI Ta edekTuBHOCTI. HaliBuiny ominky (5 6aniB)
OTpUMAaJ U 0COOMCTI MpoAaxi, o € TUNOBUM i B2B-cermenty, ne nepcoHanbHUi
KOHTAaKT 3aJUIIA€ThCS KIOUYOBUM (akTopoMm ycmixy. KoprnopatuBHuii 6peHIUHT Ta
y4acThb y BHUCTaBKax OIHIOIOTHCS Ha 4 Oaiu, 10 CBIAYUTH MPO iX BAXKIUBICTH IS

dbopmyBaHHS IMIJDKY TianpueMcTBa. BonHouac koHTeHT-MapkeTuHr, CRM-cucremu
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Ta MPOTPaMHM JIOSIIBHOCTI OIIHEH1 JIMIIe Ha 2 0aju, 110 BKa3ye Ha 3HAYHUIN MOTEHITIa
JUIS. BJOCKOHAJCHHS IMX HampsMmkiB. OcoOiauBO KpuTuuHOK € cnadkicte CRM-
CUCTEM, OCKUJIBKM BOHU € OCHOBOIO JJIsl TepcoHai3alli Ta e(eKTUBHOTO YIIPaBIiHHS
B2B-BigHOCHMHAMH B Cy4YaCHUX YMOBaXx.
Tabnuysa 2.8
IncTpymenTH OpeHa-MapKeTHHTY, 110 BUKOPUCTOBYIOTHCH TOB «CHEK

JIPAVIB» y B2B-cermenTi

YacrtoTa O1igka
[HCTpyMEHT Onuc 3acTocyBaHHA .
BUKOPUCTaHHs | epeKTuBHOCTI (1-5)
KopnoparuBuuii JloroTun, ¢pipMOBUH CTUITH .
priop > dip ’ [ToctiitHO 4
OpeHIMHT yIaKyBaHHS
ITapTHEpCHKMIT ITporpamu 1t oNTOBUX
pTHEP Porp: . . Perymnspuo 3
MapKETHHT KJIIEHTIB, CTICIIAIbHI YMOBH
. Caifr, coriaabHl MEepexi .

Hudposuii MapkeTHHT T, conl pexd, ITepiognuno 3
email-po3cmiiku
lamy3eBi 3axoau .

VY4yacTh y BUCTaBKax y3ceBl 3 ’ 2-3 pa3u Ha pik 4
JerycTallii
[TyGmikarii, keiicu, BIATYKH .

KonTeHT-MapkeTuHr yOJRatil, - BUTY Enizoanuno 2
KJIIEHTIB

. . [Ipsimi meperoBopu 3 .

OcobwucTi mpogaxi p p P ITocriiiHO 5
KJIIEHTaMH
ba3zose BincTexeHHS

CRM-cucremn 1 Bnposakyerses 2
B3a€EMOTII

. SHIKKHA IJIST IOCTIMHUX . .
[Iporpamu n0sITBHOCTI N HedopmanizoBani 2

JI’Kepero: CKIIaJIleHo aBTOPOM Ha OCHOBI BHyTpimHix nannx TOB « CHEK JIPAMB».

30kpema, kommaHis (opmye KOpPHIOpaTHUBHUN OpeHI, PO3BUBAIOYM IMIIK
HaA1HOTO MOCTavyadbHUKA BUCOKOSKICHOT CHEKOBOI MPOAYKIIii. BizyasibHi enemMeHTH,
Taki SIK JIOTOTHUN, OpeHI0yK 1 ynmakyBaHHs, MIATPUMYIOTh BMI3HABAHICTh OpeHAY Ta
3MIIHIOIOTh HOTO MO3HUllli HA PUHKY. AKTHUBHO BEIEThCS MAPTHEPCHKUNA MApKETHHT:
CHIBIpals 3 TOPTOBUMH MepekaMu, JUCTPHO'IOTOpaMU Ta ONTOBUMH KIIEHTAMH
nependavyae BIPOBAIKEHHSI TPOrpaM JOSIIBHOCTI, HAJaHHS CHEIIabHUX YMOB
3aKyIiBENIb, OpraHi3alliio CIILHUX aKI[iH 1 3aX0/iB [22].

3HayHe MiCIle y MapKETUHTOBIN AISUIbHOCTI 3aliMae UPPOBUI MapKETUHT —
odiiiftHUN callT, coIlladbHI Mepexi, email-po3CHIKH BUKOPUCTOBYIOTHCS IS
iH(OopMyBaHHS APTHEPIB PO HOBUHKH, aKI[ii Ta 3MIHM Y MPOAYKIIii 1 ceppicax. Kpim

TOTIO, Hi}IHpI/ICMCTBO AKTHUBHO 6€p€ Y4aCTb Yy BUCTABKaX Td IaJly3C€BHUX 3aXOJdadX, IO
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CIpHsi€ TMIBULIEHHIO BUIUMOCTI OpEH]ly, BCTAHOBJIECHHIO HOBHUX JIIOBUX KOHTAKTIB 1
NOCWJICHHIO JOBIpH 3 OOKYy TMOTEHI[IWHUX KII€HTIB. TakoX BUKOPUCTOBYETHCA
KOHTEHT-MapKETUHT, KUl nepeadavae myOmiKalio aHaJITUYHUX MaTepiaiiB, KEHCIB
YCHIIIHOI CHIBIIpaIll Ta BIATYKIB KJIIEHTIB, IO MIATBEPAXKY€E EKCIEPTHICTD 1 HAIIHHICTD
HiANpPUEMCTBA.

Omninka eexkTUBHOCTI 3acTocyBaHHs MeToa1B Opena-mapkeTuHry TOB « CHEK

JIPAVIB» 6a3yeTbcst Ha KUTBKOX KiJTBKICHUX 1 IKICHUX TOKa3HUKaX. JIJ1s1 KOMIIEKCHOT

OL[IHKKA JOLUUIBHO TMpOaHali3yBaTh KIIOUYOBI METPUKU e(EeKTUBHOCTI OpeH-
MapKeTUHTy (Tabi. 2.9).
Tabnuys 2.9
Kir040Bi NOKa3HUKH e(peKTUBHOCTI OPEeHI-MAPKETHHTY
TOB «CHEK JIPAVIB» y 2022-2024 pp.
Junamika Himose
IToxa3Huk 2022 p. 2023 p. 2024 p. 2024/2022 3HAYECHHS
2025 p.

“LnoTait AOXIA BIX 3086056 | 5129984 | 592732,8 | +92,1% 681 000
pcam3ali, TUC. I'pH
Kinekicte akTuBHUX B2B- 0
KTieHTiB, O, 87 124 156 +79,3% 180
Cepezid posMip 3548 4137 3799 +7,1% 3783
3aMOBJICHHSI, THC. TPH
YacTka MOBTOPHUX 57 58 64 12 nn 70
KmeHTiB, % o
Jlebitoperia 75877,8 | 104314,0 | 1293444 | +70,5% | Onrumisauis
3a00proBaHiCTh, THC. IPH
[Tepiox moramenHs
ne01ITOPChKOT 90 74 80 -10 mHiB 70
3a00proBaHOCTI, AHIB
Brpatit Ha MapkeTHir, 4200 5 800 6500 | +54,8% 7 500
THUC. TPH
Brtpati Ha MapkeTHHT 110 1,36 1,13 1,10 | -026mn 1,10
)IOXOJIY, % s s s s oL >
NPS (Net Promoter H/n 42 48 +6 Gais 55
Score), 6aym
BrniznaBanicTs Openay
cepen B2B-kmieHTiB, % H/a 38 45 7. 33

JIepero: po3paxoBaHO aBTOPOM Ha OCHOBI BHyTpimHix nanux TOB «CHEK JIPAVIB».

AHaJII3 KITFOYOBUX METPUK €(DeKTUBHOCTI OpeHI-MapKeTHHTY (Ta0. 2.9) neMoHCTpye

NO3UTUBHY JUHAMIKYy OILIBIIOCTI TMOKAa3HUKIB €()EKTUBHOCTI OpEeHI-MapKETHUHTY.
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3pocraHHs KiabKocTi akTuBHHX B2B-kiienTtiB Ha 79,3% (3 87 mo 156) cBimuuTh mpo
YCHIIIHE PO3IIUPEHHS KIIIEHTCHKOI 0a3u, 1110 0e3MmocepeIHbO KOPEITIOE 31 3pOCTaHHAM
noxoniB Ha 92,1%. YacTka mOBTOPHUX KJII€HTIB 301abiuiacsa 3 52% mo 64%, mo
BKa3y€ Ha IM1JIBUILIEHHS JIOSUIbHOCTI 3aBSKH SKICHOMY OOCIYyTrOBYBaHHIO Ta peryTallii
openay. CkopoueHHs mepioay morameHHs 1e0iTopchkoi 3aboproBanocti 3 90 go 80
JTHIB MOKpAIIly€ IPOIIOB1 TOTOKH, X04a IUIOBUH 1MoKa3HUK (70 IHIB) 111€ HE JOCATHYTUH.
NPS nHa piBHi 48 6aiiB € MOMIPHUM MMOKAa3HUKOM 1 Ma€ MOTEHINaN JIsl 3pOCTaHHS 10
55 GaiiB yepe3 MOCUJICHHS MEPCOHANI3AIlT Ta MICIASIPOJAXKHOTO OOCITYrOBYBaHHS.
Burpartu nHa mapketusr 3pociu Ha 54,8%, aje ix yactka y goxonai 3uu3minacs 3 1,36%
10 1,10%, 1m0 CBITYUTH NMPO MiABUIICHHS €()eKTUBHOCTI MAPKETHHTOBUX 1HBECTHIIIH.
BrniznaBanicte Openay cepen B2B-kmientiB (45%) 3anumiaerbcsi HEOCTaTHBOIO 1
noTpedye mocuiaeHoi podotu yepes3 nudponi kanaiu ta thought leadership.

[To-nepiie, 3pocTanHs 0OCATIB MPOIAXKIB: IaH1 (PiHAHCOBOT 3BITHOCTI 3a MEPIOJT
3 2022 mo 2024 poku cBijuaTh Mpo 30UIBIICHHS JOXOJIB Bij peasnizalili mpoayKiii
MaiKe BJABIYI, 1[0 € SICKPAaBUM 1HJUKATOPOM YCIIIIHOCTI MapKETHHTOBOI CTpaTerii
nignpueMcTBa. s Bidyasizaliii bOro MoKa3HUKA JOIIIBLHO MPEICTABUTH JUHAMIKY
YUCTOTO JOXOy TpadidHo.

[To-npyre, mMOMITHE 3pOCTaHHS KIIEHTCHKOT 0a3u: KUIBKICTb NapTHEPIB Yy
CErMEHTI ONTOBOIT TOPTIBJI 3HAYHO 301IBIITUIACK, IO MIATBEPIKYETHCS TAHUMHU 111010
nebITOPChKOi 3a00proBaHoOCTI, sika 3pocia 3 75 877,8 tuc. rpH a0 129 344,4 tuc. rpH.
Le cBiquuTh PO AKTUBHE 3aJy4YE€HHS HOBUX KJIIEHTIB 1 pO3UIUPEHHS pUHKY 30yTy. [1o-
TpeTe, MIABUIICHHS JOSJIBHOCTI: BHYTPIIIHI ONUTYBaHHS Ta BIATYKH NapTHEPIB
cBimyath mpo BuCOKYy penyraumito TOB «CHEK JIPAVIB» sk HagiitHoro
nocTavajbHUKA, 10 MIATPUMYE TOBIOCTPOKOBI MAPTHEPCHKI BIIHOCUHHU.

[To-ueTBepre, iHBeCTHUILlI B OHOBJICHHS BUPOOHHUIITBA: 30UIBIIEHHS BapTOCTI
OCHOBHHX 3aco00iB y 2024 potii cnpusie TATPUMII BUCOKOT SKOCTI MPOAYKIIIi, IO €
KJIFOUOBUM €JIEMEHTOM OPEHIOBOTO IMIIKY. I, HapemTi, po3MMpPEeHHs BITI3HABAHOCTI
OpeHy, 110 JOCITAETHCS 38 PAaXYHOK aKTUBHOT MPUCYTHOCTI B OHJIATH-CepEeIOBUIII Ta
y4acTi y Tally3eBHX BHUCTaBKax 1 3axojaX, MO3UTHUBHO BIUIMBAE€ Ha MO3ULIIOBAHHSA

KOMIIaHii cepes mpoeciifHOl CIITBHOTH.
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Jlns oniHKK KOHKYypeHTHUX no3uilid openny TOB « CHEK JIPAPTB» JOLILHO
MOPIBHATH HOTO 3 OCHOBHUMH KOHKYPEHTaMH 3a KJIIOUOBHUMH MapameTpamMu OpeH/I-
MapkeTuHry (tabiu. 2.10).

Tabnuysa 2.10
HopisrsabHMi anani3 6penn-vapketuary TOB « CHEK JJPAWIB» 3 KoHKypeHTaMu

TOB «CHEK _ PepsiCo

[Tapametp JIPAIIB» Bepec | KaiiBip Ukraine
BmnisnaBanicts Openay (B2B), % 45 62 38 89
Hassricte CRM-cucremu Bnposakyerbes Tak | YacTkoBo ;l;f:;lgg;;;e;
AKTHBHICTb y IU(PPOBUX KaHAJIaX 3 4 5 5
(6amu 1-5)
[Iporpamu nosmsHOCTI A1 B2B HedopmanizoBani | Tak Hi ( 6araT£;?BHeBi)
Thought leadership (6amm 1-5) 2 3 2 5
g;HHKICTL pearyBaHHS Ha 3alHTH, 4.8 1204 216 24-48
NPS cepen B2B-kiieHTiB 48 55 42 67
['myukicTh nepconanizaii (0amu 1-5) 4 3 3 2
InHOBaii B npoaykuii (0anu 1-5) 3 4 3 5

Jlxeperno: ckiazeHo aBTOpoM Ha ocHOBI [17, 18, 21].

[MopiBHsubHMI aHaui3 Opena-mapkeTuary TOB « CHEK JIPAVIB» 3 KOHKYpPEHTaMH
(Ta6m. 2.10) gemoncTpye KoHKypenTHy mosuiiito TOB «CHEK JIPAVB» Ha pHHKY.
[TinmpuemMcTBO BiZICTAa€E B HALIOHATLHOTO Jiijiepa «Bepecy (BmizHaBaHiCTh 62% MpOTH
45%) Ta 3HAYHO TMOCTYMAEThCA TpaHCHalioHadbHOMY Tiranty PepsiCo (89%), mio
OUYIKYBaHO uepe3 PI3HUIN0 B MapkeTHUHroBux Oromkerax. Bomnowac TOB «CHEK
JIPAVIB» 1eMOHCTpY€ KITFOUOBY KOHKYPEHTHY NepeBary — IHy4KiCThb epcoHami3arii
(4 6ayin) Ta MBUAKICTH pearyBaHHs Ha 3aNTUTH (4-8 ToAuH), 110 € KPUTUYHO BAXKITUBUM
y B2B-cermenTi. CinaOkumMu MICHSIMH 3aJUIIAIOTHCA BIJACYTHICTH (hOpMalli30BaHUX
nmporpaM JIOSUTbHOCTI, HU3BKHH piBeHb thought leadership (2 Gamu) Ta HemocTaTHS
aKTUBHICTH Y IM(ppoBUX KaHanax (3 6ayun), 10 CTBOPIOE MPOCTIP AJIsi BAOCKOHAICHHS.

HesBaxatoun Ha no3utusHi pesynbratu, TOB « CHEK JIPAVIB» cTHKaeThes 3
NEBHUMM BUKJIMKAMU, sIKI TIOTPEOYIOTh yBaru Ta OINEpPaTUBHOro pearyBaHHs. Jlis
CUCTEeMaTHu3allll MNPOOJIEMHUX acCMeKTIB OpeHA-MapKEeTUHTy JOLIIBHO MPOBECTU

SWOT-anani3 (tabun. 2.11).
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Tabnuysa 2.11
SWOT-anani3 6pena-mapkerunry TOB « CHEK JIPAVIB» y B2B-cermenTi

Cunvni cmoponu (Strengths) Cnabxi cmoponu (Weaknesses)
Bucokuii Temn 3pocTaHHs KIIEHTChKOI 0a3u . .
Hwuspka BoizHaBaHicTh OpeHmy (459
(+79,3%) penLy (45%)
IM'ayukicTs 1 mepcoHnaizamis y poOoTi 3 BiacyTtHicth GpopMaizoBaHUX Mporpam
KJIIEHTaMH JIOSUTHHOCTI
HIBuakicTh pearyBaHHs Ha 3anuTu (4-8 ron) Cnabxuii thought leadership (2 6ann)

EdexktuBnicTh MapkeTuHroBux Butpat (1,10%) | HegocraTHs akTUBHICTh Y IM(GPOBHUX KaHaIax
3pocTaHHs YaCTKU MOBTOPHHUX KiIi€HTIB (64%) | Henosue BnpoBamkenHss CRM-cuctemu
3HaHHSI JJOKAJIBHOTO PUHKY Ta MOTpeO KiIieHTIB | OOMekeH1 MapKETHHIOB1 OO IKETH

SAxicTh MPOAYKITT Ta HAAIMHICTH TOCTABOK Crnabka npucyTHICTB y podeciiHuX Meia
Moowcnusocmi (Opportunities) 3aeposu (Threats)

Bnposamkenns Al-nepconanizarii Ta

P P . [Tocunenns konkypenuii 3 6oxky THK

aBTOMAaTH3alii

Po3BuTOK KOHTEHT-MapKeTUHTY Ta thought S .
. 3pocranns Bumor B2B-kiienTiB 10 OpeHaiB

leadership

dopmarrizariisi mporpam JIOSITLHOCTI ExoHoMiuHa HECTAOUTHHICTH Ta THOIAIIIS

Axtusizanis npucytHocti B LinkedIn ta 3MiHa MOBEIHKY NOKYIIB (Mepexi Ha

npodeciiHuX Mepexax OHJIAITH)

CriBriparis 3 TaTy3¢eBUMHU MeJlia Ta acoriiarisivi | PU3uK BTpaTu KJIIFOYOBHX KITIEHTIB

[TinBuIIeHHS] BAPTOCTI MapKETUHTY (II(PpOBa

peksiaMa)

VYuacTp y OUIbIIIHN KITBKOCTI Taly3eBHX 3aX0/iB | PenmyTaiiiiHi pu3uku yepe3 cormepexi
JIxepeno: cKiIaieHO aBTOPOM.

PozmmpenHs acopTUMEHTY 3J0POBUX CHEKIB

SWOT-anani3, npencrasienuit y Tadm. 2.11, cuctemarusye cTpareriyHy mo3uiiiio
6penry TOB «CHEK JIPAVIB». OCHOBHHMHU CHIBHHMU CTOPOHAMH € OIlepariitHa
e(deKTUBHICTD (IIBUIKICTh pearyBaHHs, THyYKICTh) Ta 3pOCTatoya JIOsUIbHICTh KIIIEHTIB,
IO CTBOPIOE MIIIHY OCHOBY JUJISl IOBFOCTPOKOBUX MapTHEPCHKUX BiAHOCHH. CralOki
CTOPOHH KOHIIEHTPYIOThCS HABKOJIO HEIOCTATHHOI IHBECTHIIIT Y IMPPOB1 IHCTPYMEHTH
Ta (OpMYBaHHS EKCIIEPTHOTO IMIKY, 1110 OOMEeXKye MaciiTadyBaHHs Operay. Kimrouoni
MOKJIMBOCTI TOB's3aHl 3 nu@poBoro Tpanchopmariieto ta thought leadership, ski
MOXYTh CYTTEBO MiJBUIIMTH BII3HABAHICTh Ta ABTOPUTET OpEHAY MPHU BIJTHOCHO
HEBEJMKHUX 1HBECTHI[ISX. 3arpo3u BiJI0OpaKaroTh BUCOKY KOHKYPEHTHICTh PUHKY Ta
3pocTrardi o4ikyBaHHs B2B-kiieHTiB, 1110 BUMAarae MmocTiMHOI e€BOJIOIIT OpeHI0BUX
cTpaTerii.

OpHi€er0o 3 OCHOBHUX TpoOJeM € PpU3UKU 3pOCTaHHS  J1e0ITOPChKOI

3aboproBanocti. HaamipHe 30uibIIeHHs Ae0ITOPCHKOI 3a00pPrOBaHOCTI MOXKeE
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HETaTUBHO BIUIMHYTH Ha JIKBIIHICTh MIJNPUEMCTBA, 11O CTBOPIOE HEOOXITHICTH
YIOCKOHAJICHHSI CUCTEMHU KPEJAUTHOIO KOHTPOJIIO Ta OUIBII KOPCTKOIO YMpPaBIIIHHS
(1HaHCOBUMHU PU3UKAMHU.

CyTTEBOIO MEPENIOHOI0 HA NIIAXY MOAANBIIOTO PO3BUTKY € BUCOKA KOHKYPEHIIIS
HAa PUHKY CHEKOBHUX MPOAYKTIB, SIKMM XapaKTEpPU3YEThCS HACUYEHICTIO MOA10HOIO
IPOYKIIIEIO B1Jl YMCIEHHUX BUPOOHUKIB. e BUMarae Bij kommaHii mocTiiHOT poO0TH
HaJ YHIKaJIbHICTIO TOPTOBOi MPOMO3UIlli, BIPOBAKEHHS 1HHOBALIMHUX pIlIEHb Ta
MiATPUMAHHS BHCOKOI SIKOCTI MPOAYKIIT Juisi 30epeXeHHs] Ta PO3LIMPEHHS YacTKU
pUHKY [23].

[Ile ogHMM 3HaYHUM PU3UKOM € 3AJICKHICTh BiJ KIJTBKOX KIIOUOBUX KIIIEHTIB,
AK1 POPMYIOTBH OUIBIITY YACTUHY MpoJiaxiB. Taka KOHIIEHTpallis 301JIbIIY€E BPA3IUBICTh
HiMPUEMCTBA TIepe]] MOXKJIMBUMU 3MIHaMH B TIOBEIHII a00 ()iHAHCOBOMY CTaHi ITUX
napTHEPIB, 110 3yMOBIIIOE MOTPeOy y auBepcudikalili KIieHTCbKOi 0a3H.

JJ1g KUTbKICHOT OLIIHKY €(heKTUBHOCTI OpeHA-MapKETUHTY JOLLIBHO PO3paxyBaTu
noka3Huk return on marketing investment (ROMI) — penTabenbHiCTh MAPKETUHTOBUX
iHBecTUli (Tadum. 2.12).

Tabnuys 2.12
Po3paxynok ROMI g TOB «CHEK JIPAMB» y 2022-2024 pp.

Junamika

IToka3znuk 2022 p. 2023 p. 2024 p. 2024/2022
HHCTHH JI0X1A BIA 308 605,6 512 9984 592 732,8 +92,1%
pcam3alil, TUC. I'pH
Butpatu ka mapieruar, 4200 5 800 6 500 +54,8%
TUC. TPH
[Ipupict 10X01y, THC. IPH - 204 392,8 79 7344 -
Banosuii npubyTox, THC. 88 037,2 129 532,8 104 411,6 +18,6%

IpH
[Ipupict BanoBoro

- 41 495,6 -25121,2 -
npuOyTKY, TUC. TPH
ROMI (3a noxomom), % - 3524,7 1226,7 -
ROMI (3a BanoBum i 7154 1386.5 )

npuOyTKOM), %o
JIxepero: po3paxoBaHO aBTOPOM.

ROMI po3paxoByeThes 3a popmyioro 2.1:

ROMI = (Ilpupict nokazuuka / Butpatu na mapketunr) x 100%. (2.1)
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AHani3 peHTa0enbHOCTI MapKETUHTOBHX IHBECTHIN (Tabn. 2.12) BusiBise
HEOJIHO3HAYHY KapTUHY €(eKTUBHOCTI MapKETUHTOBUX 1HBecTHIil. Y 2023 p. ROMI
3a J0XOJI0M CKjaB Bpaxkaroui 3 524,7%, 1m0 o3Havae, 110 KOXKHA TPUBHS, BKJIaJieHA B
MapKETUHT, puHecia 35,25 rpH NpUpOCTy JOXOAY — BUKJIIOYHO BUCOKHI MOKAa3HUK,
IO CBIAYNATH MPO €(EKTUBHICTb MApKETUHTOBHX KaMMaHIA y MepioJ aKTUBHOI
exkcrnancii. Boguouac y 2024 p. ROMI 3Hu3uBcs g0 1 226,7%, 1mo 3anuiaerbes
BHCOKMM TOKa3HUKOM (KOKHA BKJIJileHa TpuUBHS reHepye 12,27 rpH goxony), aie
BKa3y€e Ha 3HIDKEHHA TPaHUYHOI €PEKTUBHOCTI MAapKETMHTOBUX BHUTpAT y MIpy
HacuueHHs puHKy. Heratusuuii ROMI 3a BanoBum nipubytkoMm y 2024 p. (-386,5%)
MOSICHIOETHCS 3HKEHHSIM BaJIOBO1 pEHTA0CIBHOCTI Yepe3 3pOCTaHHs cO01BapTOCTI Ta
notpedye NeTanbHOro aHalli3y CTPYKTYpPU BUTPAT 1 IIIHOBOI MOJITHUKH.

TOB «CHEK JIPAVB» JNEMOHCTPYE €(PEKTUBHE BUKOPHUCTAHHS KOMIUIEKCY
MeTO/iB OpeHa-MapkeTuHry y B2B cermenTi, mio 3abesrneuye crabijibHE 3pOCTaHHS
IPOJIAXKIB, PO3MIUPEHHS KIIEHTCHKOT 0a3u Ta 3MIIHEHHS PUHKOBUX To3uiliil. [Ipote
JUTSL TIOAJIBIIOTO PO3BUTKY KOMIIaHIi HEOOXITHO MPOJIOBXKYBAaTH BJIOCKOHATIOBATH
IHCTPYMEHTH TIE€pCOHai3allii, MIJBUILYBATH LHU(PPOBY MNPUCYTHICTH 1 PO3BUBATH
NapTHEPCHKI MPOTPaMu, 1110 I03BOJUTH I11€ O1IbIlIe TOCUIIUTH BIUITMB OpEHy Ha PUHKY
CHEKOBOI MPOJTYKIIii.

Omxke, mOpoBeaeHMH aHamiz gemonctpye, mo TOB «CHEK JIPAMB»
3HAXOAMTHCS HA €Tanl IHTEHCHBHOIO 3POCTAHHA 3 AaKIIEHTOM Ha pPO3MIMPEHHS
KJIIEHTCHKOI 0a3u Ta 00CsT1B BUPOOHUIITBA. BpeHA-MapKeTHHT BiJIIrPa€ BaXKIUBY POJIb
y IbOMY TIpolieci, 3a0e3meuyoun 3poCTaHHs BIII3HABAHOCTI Ta JIOSIILHOCTI cepea B2B-
KJIi€HTIB. BogHOuac BUsBiIEH cllabKi MicIs — HeAOCTaTHS (opmaitizallisi mporpam
JOSUTBHOCTI, OOMekeHa 1udpoBa MPUCYTHICTh, HU3bKUM piBeHb thought leadership —
CTBOPIOIOTH 3HAYHUW TOTEHIan Juisi BAOCKOHaleHHsA. KpuTuuhi mnpobiemMu 3
JTIKBIAHICTIO Ta (PIHAHCOBOIO CTIMKICTIO BHMAaraloTh 30alaHCYBaHHS IHBECTHIN Y

MapKETHHT 3 HEOOX1THICTIO 3MIIIHEHHS (DIHAHCOBOT MO3UIIIT MIMPUEMCTRA.
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PO3/ILJI 3. HAIIPSIMU BIOCKOHAJIEHHS BPEH/I-MAPKETHHT'Y
TOB «CHEK JIPANB»

3.1. [IpakTH4yHi pekOMeHalil 010 BAOCKOHAJICHHS OpeHI-MapKEeTHHTY

TOB «CHEK JIPAVIB» B B2B cermenTi

VY cydyacHMX yMOBax pPO3BUTKY PHUHKY Ta BHCOKOI KOHKYpPEHIII HAa CErMEHTI
orToBoi Topriei caexoBumu npoxyktamu TOB «CHEK JIPAMB» notpeGye nocriitHoro
BJIOCKOHAJICHHSI CTpATET1i OpeHA-MapKETHUHTY [ MIATPUMKHU CTa0LTbHOTO 3pOCTaHHS
1 3MIITHEHHS CBOiX MO3UIIHA. BpaxoByroun pe3yiabTaTH MONEPEIHBOTO aHAMI3y, SIKUN
BUSBUB SIK CHUJIbHI CTOPOHM (THYYKICTh, IIBUAKICTb pEaryBaHHs, 3pOCTaHHS
KJIIEHTCHKOI 0a3u), Tak 1 cnabki Micls (HU3bKa BII3HABAHICTH OpeHy, BIJCYTHICTbH
dbopManizoBaHUX MPOTrpaM JIOSUILHOCTI, HEIOCTaTHS U(POBA MPUCYTHICTH), Y LILOMY
IiApO3/11T1 HABEACHI MPAKTUYHI pEKOMEHIAINl1, K1 TOMOMOXYTh ONTHUMI3yBaTu OpeH/I-
MapKETUHTOBY JISIBHICTD MignpuemMcTBa y B2B cermenri [1, 2].

Ha ocnoBi npoBenenoro SWOT-anani3y Ta OIIHKH MOTOYHOTO CTaHy OpeH/I-
MapKETUHTY pO3pO0JEHO KOMIUIEKCHY CTpATEril0 BJIOCKOHAJEHHS, SKa OXOIUIIOE
IIICTh KJIFOYOBUX HANpPSMKIB. [[J1s1 cucTemMaru3aniii 3arpornoHoBaHUX 3aX0A1B IOIIIBHO
IPEICTaBUTH iX y CTPYKTypOBaHOMY BurJsi (Tabi. 3.1).

JlaHi KOMIUIEKCHO1 cTparterii OpeHJ-mapkeTuHry (tab6in.3.1) AeMOHCTPYIOTh
KOMIUJIEKCHUM MIAX1]T 10 BIIOCKOHATIEHHS OpeH/I-MapKETUHTY, /1€ KOKEH HAMPsIMOK Mae
YIiTKI 111, O4IKyBaHI pe3yJibTaTh Ta TepMiHU peanizaiii. KpurtuunuMm npioputeTom
BU3HaueHO BIpoBakeHHss CRM-cuctemu, OCKUTbKM BOHA € TEXHOJIOTTYHOK OCHOBOIO
JUIS peanizalii 1HIIMX 3aXOJiB — TIE€pPCOHaIi3allli, aBTOMAaTH3alli KOMYHIKaIlil,
aHAMTUKKA e(deKTUBHOCTI. BHCOKHMI mpiopuTeT MarTh CErMEHTOBaHWM MiIXif,
udpoBa MPUCYTHICTh Ta TIporpamMa JIOSJIBHOCTI, SIK1 O€3M0Cepe/IHbO BIIMBAIOTh HA
3aydeHHs Ta yrpuManHa B2B-kmientiB. CepeniHiii mpiOpUTET MPUCBOEHO 3aXO0AaM 3
JIOBIOCTPOKOBUM e(deKToM (yuacThb y raimy3eBux 3axonax, thought leadership), siki

CTBOPIOIOTH CTpATEriyHy pemyTaiiiiny 6a3y ajist OpeHmy.
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Tabnuys 3.1
KommiekcHa cTparterist BI0CKOHAJEHHS OPeHI-MapPKETHHTY
TOB «CHEK IPAUB»
. . . . Tepmin
Hamnpsimoxk KirouoBi 3axoau OuikyBanuii epext | Ilpiopurer S
peaizaiii
. | Buaimenns 3-4 KI1040BUX
CermeHTOBaHUI . . .
o CEerMEHTIB KIII€HTIB, [TigBuIICHHAS . N
O1AX1T 10 o Bucoknii 3-4 micsmi
po3po0Ka mepcoHaTbHUX KoHBepcii Ha 25-30%
MapKETHHTY
nporpam
ABTOMaTH3AITIA
BrpoBamxeHHs . 1 CKOpOUYEHHS IUKITY o 4-6
YIIpaBJIiHHS BIIHOCHHAMH, . o Kputnanunii L
CRM-cucremu . .. | mpoxaxiB Ha 20% MICSLIIB
aHAJTITUKA, IEPCOHAITI3AITIS
Po3BuTok LinkedIn-mapkertuHr, 3pocTaHHA
nudposoi KOHTEHT-CTpaTerisi, email- | BIi3HaABaHOCTI 10 Bucoxkuit | IloctiitHo
MIPHUCYTHOCTI automation 60%
VYyactb 301IbIIICHHS PUCYTHOCTI
M pucy 3amyuenns 15-20 .., | IIporsarom
raTy3eBUX Ha BHCTaBKax, .. Cepenniit
. HOBUX KJII€HTIB/PIK pOKy
3axo0J1ax KoH(pepeHiisax, popymax
[Iporpama dopmarizoBaHa cUCTEMA
porpama M Yrpumanns 75% . N
JIOSIITBHOCTI OOHYCIB, 3HUXKOK, . . Bucoknii 2-3 Mmica
KJIIEHTIB
«Partner Plusy» €KCKJIFO3UBHUX YMOB
ExcneptHi my6mikarii .
Thought 1iep Y i, [To3uis ramy3eBoro . 6-12
. BeOiHApH, KecH, Cepenniit .
leadership . . eKcrepTa MICSLIIB
AQHATITUYHI OTJISLAN

Jxepeno: po3pobiieHO aBTOpOM Ha OCHOBI [3, 4, 5].

Hanpsmox 1. BnpoBapkeHHsI CETMEHTOBAHOTO TAXOAY /10 MapkeTuHra. OJHI€0

3 KJIFOYOBHX PEKOMEH/IAlIIN € BIPOBAKEHHS CETMEHTOBAHOTO MAXOAY /10 MAPKETHHTY,
KU 0a3y€ThCsl HA BUUIEHH] KJIFOUOBUX IPYI KIIIEHTIB 32 PI3HUMHU KPUTEPISIMU: 00CATOM
3aKyIiBeNb, reorpadieto, crenudikoro JisIIbHOCTI Ta IHIIUMH XapaKTepUCTUKaMu [6].
Takuii miaxig 103BOJUTH PO3POOUTH 1HAMBIAYadbHI MPOTpPamMu JIOSJIBLHOCTI,
creniajibHl YMOBH CIIBIpalli, a TAKOK TapreToOBaHI MApKETUHIOBI KaMIaHii.

J1J1 KOYKHOTO CerMeHTa JOLIBHO CTBOPUTH OKPEMI IPOMO3HLILT, IKI MAKCUMAaJIbHO
BIJMOBIIATUMYTh IXHIM MOTpeOaMm 13a0e3reuyBaTUMyTh BUCOKHI PIBEHb 3310BOJICHOCTI.
Ile we numie miaABUIIUTL €(PEKTUBHICTH KOMYHIKAIlli, a W J03BOJUTh 3MCHIIUTH
BUTpaATH HA MAPKETHHT 332 PaXyHOK OUIBIII TOUHOTO CIPsIMyBaHHs pecypciB. JleTanbHa
CerMeHTallis KJIIEHTChKOI 0a3u mpecrarieHa y Tabm. 3.2.

AHani3 cerMeHTauii KiIi€eHTChbkoi 6a3u (Tabn. 3.2) neMoHCTpye HEOOXI1THICTh

nudepeHIIIHoOBaHOTO MAX0Y 10 PI3HUX CETMEHTIB KITIEHTIB.
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Tabnuysa 3.2
Cermenranis kiaieHrcbkoi 0a3u TOB «CHEK IPAUB»
YacTka B Kinbkicts [TepconamizoBana
CermeHr XapakTeprucTruKa o . .
noxoni, % KJIIEHTIB CTpareris
. . . IT HaJIbHUI MEHEIK
Benuki Toprosi | O6csr 3akymniBesnb - CPCOHAILHHH MEHELKE,

45 8 1HIUB1yaJIbH1 YMOBH,

Mepexi >500 tuc. rpa/mic . .
MIPIOPUTETHA JIOTICTHKA

CranmapTHi 3HIKKH S-
35 38 10%, perymnsipHi
KOMYHIKaIii

. OGesr 20-100 THe. basoni ymosn,
Mauiti onToBUKH 15 74 EIIEKTPOHHUU CEPBIC,

Cepenni onrtoBi | O6¢sar 100-500 tuc.
KIIIEHTH IpH/Mic

TpH/MiC o
aKINIHI TPOTO3HUIIii
. VIP-o6cnyroByBaHHs,
. JIOBrocTpoKoBi . .
Crpareriusi CIIIFHUN MapKETHHT,
KOHTPAKTH, 5 4 . .
napTHEPH . po3poOKa yHIKaIbHOT
€KCKJTFO3UBHICTD
MPOTYKIII1
[Ipe3enTariitai 3pasku,
[ToTentiiini TecToBi 3akymiBi, W 3 JIEMOHCTpAIIiS STKOCTI,
KJIIEHTH TIePErOBOPH CIIEIyMOBH JIJIS TIEPIIIOTO

3aMOBJICHHA
JIepero: po3po6IIeHo aBTOPOM Ha OCHOBI BHyTpimHix nanux TOB «CHEK JIPAVIB.

Benuki ToproBi mMepexi, siki TeHepyoTh 45% moxoay Mmpu KiIbKOCTI Jumie 8
KJIIE€HTIB, MOTPeOYIOTh MaKCHMAaJIbHOI MEPCOHANI3AIlll Yepe3 BUIIJICHUX MEHEIKEPIB
Ta 1HAMBITyallbHI YMOBH CITiBIIpAIli.

Cepenni onrtoBi kimieHTH (35% m0oxo1y, 38 KIIEHTIB) € ONTUMAIBHUM CETMEHTOM
JUTSL CTAaHIAPTU30BAHUX MIPOrPAM JIOSUTBHOCTI 3 MOMIPHUMH 3HUKKAMHU.

Mauti onTOBHUKH, HE3BaXKAIOUM HA HAHOLIBILY KUTBKICTh (74 KIIIEHTA), TEHEPYIOTh
mumie 15% noxomy, o0 poOUTH AOMTFHUM aBTOMATHU3AIIIIO X 00CIIyrOByBaHHS 4Yepe3
eNeKTpoHH1 KaHanu. OcoOiuBa yBara Ma€ MNPUAUISTHCS CTPATEriyHUM MapTHEpam
(4 xmientu, 5% noxomy), Skl 3a0e3MeuyroTh CTAOUIBHICTH Ta MOXYTh CTaTH
ambacaopamu OpeH Y.

Hanpsmox 2. BupoBamkenHst cydacHoi CRM-cuctemu. Jlns edexTuBHOTO
ynpaBiiHHsg BigHocuHamu 3 kiieHtamu TOB «CHEK ﬂPAﬁB» BapTO BIIPOBAJAUTU
cydacHy CRM-cucremy. ABTOMAaTH3al11s POIIECIB JI03BOJIUTD ONIEPATUBHO BIJICITIIKOBYBATH
ICTOpIIO CIIBMpAIlll, CTAH BUKOHAHHS JIOTOBOPIB, PIBEHb 33J0BOJIEHOCTI MapTHEPIB 1

MOTEHIIIMHI pU3UKH, TIOB'A3aH1 3 1€01TOPChKOIO 3a00proBaHicTio [7].
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3acrocyBanHa CRM cnpustuMe nepcoHamizaiii MpOmo3MIliH, iIBUILIEHHIO
OMEpPATUBHOCTI Y BUPIIICHH] 3aMUTIB KII€HTIB 1, SIK HACJ1I0K, TOCUJICHHIO IOBIPH Ta
JOSIBHOCTI. TaKoX 11€ JaCTh 3MOTY OUTBII YITKO IJIaHYBaTH MapKETUHIOBl aKTUBHOCTI,
aHasi3yBaTH e()eKTUBHICTH OKPEMHUX KaMIIaHii Ta ONTHUMI3yBaTu BUTpaTu. [lopiBHSUIbHUI
anami3z nocrynaux CRM-pimens ns B2B-cermenty npeacraBieHo y Ta6i.3.3.
Tabnuysa 3.3
HopisusibHa xapakTepuctnka CRM-cuctem 1as TOB «CHEK JTPANB»

Bapricts . Iarerparis 3
CRM- P . CKIagHICTh .. pan .
(mon KirodoBi QyHKIii YKpaiHCbKUMH | Pexkomenpnartis
cHCTEMa . BIPOBAKEHHS )
CIIIA/mic) cepBicaMHt
VYrpaBniHHS
HubSpot KOHTaKTaMU
p 45-120 . ’ Cepenns YacTkoBa PexomennoBano
CRM email-MapKeTHHr,
aHaJiTHKa
IToBHUH
HKI[IOHAI HanmipHo qns
Salesforce | 150-300 bynxn .0 Bucoka OOmexena JIMIPHO 1
Al-anamituka, Majoro 0i3Hecy
KacToMi3alis
VYrpaniHHS
) . npoaakaMu .
Pipedrive 15-99 poa ’ Husbka Cepenns ITinxoauThb
BOPOHKA,
aBTOMAaTH3ALlis
CRM,
Zoho aBTOMAaTH3ALlis .
14-52 . ’ Cepennas Cepenas ITigxonnTh
CRM aHaJITHKa, el pei FXOA
Al-acucrenrt

Jlxeperno: ckilaieHo aBTOPOM Ha OCHOBI [7, 8, 9].

[MopiBastmbHMI aHami3 foctynHUX CRM-pimens mis B2B-cermenty (Tadm. 3.3)
cBiIuath, 10 ontuManbHUM Bubopom s TOB «CHEK ﬂPAfIB» e HubSpot CRM
3aBASKA ONTHMAJIbHOMY CITIBBIJHOIIEHHIO (pyHKIIOHAMy Ta BaptocTi (45-120 mon
CIIIA/mic), HM3BKIM CKJIQIHOCTI BIPOBA/DKEHHS Ta IHTErpaimii 3 YKpaiHCbKUMU
cepBicamu (OaHKIHT, JOTICTHKA, OyxranTepis). Salesforce, He3BaXkar0UM Ha JiAEPCHKI
NO3UIIli Ha PUHKY, € HAAMIPHO JIOPOTUM Ta CKJIaJHUM JIJIsl Majoro Oi3Hecy.

Hanpsawox 3. TlocunenHs 1udpoBOi MPUCYTHOCTI Ta KOHTEHT-MApKETUHTY.
[udpori kaHAIM KOMYHIKAITT € BaXKJIMBOIO CKJIQJI0BOIO Cy4aCHOTO OpeH-MapKETHUHTY.
TOB «CHEK JIPAMB» [OLiNbHO MOCHIMTH CBO HPUCYTHICTH y mpogeciiHmx

comanbaux Mepexax (LinkedIn, Facebook), a Takox akTHBHO BUKOPHCTOBYBATH
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BJacHUM BeOcalT mnsg 1HQOpPMYBaHHSA KIIE€HTIB MNpPO HOBI MTPOAYKTH, akuii Ta
nocsirHeHHs kommnadii [10].

PO3BUTOK KOHTEHT-MApKETHHTY — CTBOPEHHS KOPUCHUX CTaTei, KEeWHciB,
aHAJIITUYHUX OTJISAJIIB, BiJleOMaTepialliB — JOMOMOKE MIABUIIUTUA PIBEHb JOBIPU 0
OpeHay AK excrepTa y cepi CHEeKOBUX MPOIYKTIB. PerynspHe OHOBIECHHS KOHTEHTY
Ta IHTEPAKTUBHICTh 3 ayJUTOPIEI0 CIPUATUMYThH 3aJyYE€HHIO HOBUX IMApPTHEPIB Ta
3MII[HEHHIO IOBFOCTPOKOBUX BIJIHOCHH 13 iICHYtOUUMH. CTpaTeriyHui 1mjiaH po3BUTKY
1u(pOBOI MPUCYTHOCTI NMpeACTaBiIeHo y Tabm. 3.4.

Tabnuys 3.4

Crtpareris po3ButKy nudposoi npucyrnocti TOB «CHEK JIPAWB»

y B2B-cermenri

[limpoB1 bromxker
Kanan [Torounuii cran MOKa3HUKH KoHnTteHT-cTpareris (momn
(12 wmic) CIIA/mic)
Hewmae 500+ Kelicu kmi€eHTIB,
LinkedIn KOpPIOPAaTUBHOL MIJNUCHUKIB, 15- | raiy3eBa aHamiTHKa, 200-300
CTOPIHKH 20 mocTiB/mic HOBHUHHM KOMMaHii
280 migmucHukis, | 1000+ Bineo BupoOHMIITRA,
Facebook . . . : .
. HEpEryJIsapH1 IIIACHUKIB, 20- | BIATYKM NApTHEPIB, 150-250
Business o
IOCTH 25 mocTiB/Mic aKmi
— n
KopropatusHuii 3aCT:ip1m/m } 2QOQ o Karanor npoayxuii,
caiiT JW3aifH, HU3bKUK | BiABiAyBadiB/Mic, | blog, hopma 300-400
Tpadik 30+ xoHBepciit 3aMOBJICHHSI, 4aT-00T
. . . HoBunkwu, akmii,
Email- Heperynspni 4 p03CI/IJ'IKI/I/M(1)C, ranysesi iHcaliTH, 100-150
MapKEeTUHT PO3CUITKH Open Rate 35%+ L
nepcoHai3anis
. Bineo-exckypcii,
. . + + .
YouTube Biacythii 2(.) BLICO, 3 00 perenTu, IHTEPB'Io 3 150-200
T IMACHUKIB
napTHEpaAMH
. 50+ ninis/mic, Taprer na B2B-
Google Ads Bixcyrhs CPA <§20 3anuty, remarketing 400-600

xepeno: po3pobiieno aBTopoM Ha ocHoBi [10, 11, 12].

CTpareriynmii mian po3BUTKy udposoi npucytaocti TOB «CHEK JIPAMB»
(Taba. 3.4) neMOHCTpY€ CUCTEMHHUN MIJIXiA 10 PO3BUTKY LU(POBOI MPHUCYTHOCTI 3
YiTKUM po3noaiioM (yHkii Mix kananamu. LinkedIn mosuiitoeTscs sk OCHOBHa
wiargopma aist B2B-komyHikaiiil 3 akiienToM Ha thought leadership Ta HeTBOpKIHT.

KopnoparuBuuii caiit orpumye HaiiOunpmmii 6romker (300-400 non CILLIA/mic) yepes
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HEOOXIJJHICTh MOBHOTO PEM3aiiHy Ta BIPOBA/PKEHHS KOHBEPCIMHUX eJIeMEHTIB (popmu
3aMoBIIeHHs, 4ar-00T, iHTerpauis 3 CRM). Google Ads 3a0e3neuye npsmuii edext
gyepes3 reHepaltiro JiAiB 3 IPOrHO30BaHOK BapTicTiO 3airydeHHs kiaieHTa (CPA) Hukue
20 non CIIA, mo € npuitnaraum s B2B-cermenty. 3aranbHuit MicsuHuid O10KET
Ha nudpouit MapketuHr cranHoButume 1 300-1 900 mom CIIIA, mo cTaHOBUTH
npuomn3Ho 2,2-3,2% BiJg MPOrHO30BAHOTO MIOMICSYHOTO JIOXOAY Ta € aJeKBaTHUM JIJIs
¢daszu 3pocTaHHs.

Hanpsamox 4. AxTuBi3alis ydacTi y Tally3eBUX BHCTaBKax Ta mIpodeciiiHux
3axo/Aax. Y4acTh y Npo(UIbHUX Taly3eBUX BUCTaBKaX, KOHPepeHiisax 1 popyMax aae

smory TOB «CHEK JIPAVB» BITI3HABAHICTh

T1IBUIITUTH Openny cepen
npodecioHaaiB PUHKY, HaJaroJAUTH HOBI KOHTAKTH 1 3MIIHUTHU ICHYIOUl J1JIOBI
BigHOCHHHU [13]. BaxxinuBo He nuine OyTH MPUCYTHIMH, a 1 aKTUBHO OpaTH y4yacTh Y
BUCTYyNaX, MaHEeNbHUX AUCKYCISAX, Mpe3eHTalisx npoaykiii. llel kaHamn komyHikarii
TAKOX CIPHSIE ONEPATUBHOMY OTPUMAHHIO 3BOPOTHOTO 3B'SI3KY BiJ] MapTHEPIB, IO
JIOTIOMO3KE KOPUTYBAaTH MapKETUHTOBI CTpaTerii y BIANOBIAb HA BAMOTH PUHKY.

[Tnan yuacTti y ramy3eBux 3axojax Ha 2026 pik mpeacraBiieHo y Tadi. 3.5.

Tabnuys 3.5
Inan yuacti TOB «CHEK JTPAHMB» y raaysesux 3axoaax Ha 2026 pik
) . ) . bromxker
3axiz ara Tumn yyacti OuikyBaHH ePeKT (1o CIIIA)
M1>KHap9nHa BHCTaBKa Bepesens | Crenn (18 v2) + 20-25 HOBHX
NIPOAYKTIB Xap4yBaHH:A 2026 A —— KOHTAKTIB, IT1IBUIICHHS 3500
«IEVF» (KuiB) P BITI3HABAHOCTI
‘ — -
Mopym «Retail & Tradey TpaBeHb HOHOBIJI'I) [To3unionyBaHH4 SIK 1200
2026 HETBOPKIHT eKkcrepra

Bucraska «Arpo» Yepsens | [Hpopmariiiamii 10- 1 > KOHTAKTIB,

N perioHajgbHa 1 800
(KpornuBHHULIbKHIT) 2026 CTEHJ .

MIPUCYTHICTh

Kondepenmis «B2B Bepecenp | Yuacts + HetBopkinr 3 decision- 7 500
Sales & Marketing» 2026 CIIOHCOPCTBO makers
«IIponyxtu xapuyBanus. | XKosrenb | Crenn (12 m?) + | 15-20 KOHTaKTIB, 7300
Snacks» (Oneca) 2026 JerycTaist TECTYBAHHSI HOBUHOK
HoBopiunwuii 6i3Hec- I'pynens | NeTBOpKiHT + 3MII[HEHHSI BIIHOCHH 3 1 500
bopym «Retail Summit» 2026 MaPTHEPCTBO ICHYIOUMMH KJIIEHTAMH
PA3OM - - 60-85 HOBHUX KOHTAaKTiB 13 300

JI>xepeno: po3po0IIeHO aBTOPOM.




47

[lnan yuacti y ramy3eBux 3axojax Ha 2026 pik (tabn. 3.5) neMoHCTpye
CTpaTeriyHui MiAXIT 10 BHOOPY Taly3eBUX 3aXOJlIB 3 OAJlAHCOM MDK BEITMKUMHU
mixHapoguumu BuctaBkamu (IEVF, Arpo) ta cnemianizoBanumu B2B-hopymamu.
Haii6inpmmit 6romxet (3 500 non CIA) BuaiieHO HA y4acTh Y MPOBIIHIA BUCTABII
IEVF, ska 3a0e3nedynTh MakCUMalbHY BUIUMICTH OpEHIy Ta JOCTYI /10 BEJIUKHUX
ToproBux Mmepex. KomOiHarisi mnpeseHtamiii mponaykuii (BuctaBku) Ta thought
leadership (momoBiml Ha dopymax) CTBOPIOE KOMIUIEKCHUH IMIIK €KCHEpPTHOI Ta
HafAiitHO1 kommaHii. [I[pornozoBane 3amydeHHs: 60-85 HOBUX KOHTAKTIB MPU 1HBECTHUIIIT
13 300 mon CHIA nae Bapticth koHTaKTy 157-222 non CIIIA, 110 € npuitHATHUM 1151
B2B-cermenty, ne cepenniii lifetime value kimienrta ctanoButs 50 000-150 000 gon CIIA.

Hanpsmox 5. Po3poOka Ta BIpoBaHKEHHS (opMalli3oBaHOI MPOrpaMH JIOSUTBHOCTI
«Partner Plusy. Jlyng mocusaeHHss MOTHBALlIT MAPTHEPIB PEKOMEHY€ETHCSI BIPOBAIUTH
dbopmanizoBany mporpamy JosmibHOCTI «Partner Plusy», ska Bkirogatume OOHycH 3a
o0caru 3aKymiBelb, CIELIabHI 3HWKKH JJIs TMOCTIMHUX KIIE€HTIB, THY4YKI YMOBHU
omnatu [15]. InauBimyanbHUE MiIXiA JOTMOMOXKE Kpalle BpaxoBYBaTH MOTpeOU
KOKHOTO MapTHEepa 1 3MIIHIOBATH JJOBITOCTPOKOBI B3AEMHUHH.

BaxnmBo perynspHo aHamizyBaTH e€(EKTUBHICTh MHUX 3aXO0JiB, MPOBOIUTH
OINUTYBAHHS 3aJI0BOJICHOCTI, 1100 aganTyBaTH NporpaMy 10 3MiH Y MOBEAIHIII KITIE€HTIB.
CtpyKTypa nporpamu JOsJIbHOCTI IpeicTaBieHa y 1adm.3.6.

Ctpykrypa mporpaMu JOsUTBHOCTI (Tabs. 3.6) JEeMOHCTPYE UYOTUPUPIBHEBY
rpajialio Mporpamu JOsUIbHOCTI 3 YITKO BU3HAYEHUMHU KPUTEPIIMH Ta MPUBLICIMHU
JUIsl KOokHOTO piBHA. [Iporpama oxormmtoe 112 icHyrounx kiieHTIB (72% KIT1€HTCHKOT
0a3n) 3 10JaTKOBUM (POKYyCOM Ha 3airydeHHs 44 MOTEHUIMHUX KJieHTiB. KitouoBo
NIEPEeBAror0 € MPOTPECUBHA CTPYKTYPA, SIKa CTUMYITIOE KIIIEHTIB /10 301IBIIICHHS OOCSTIB
3aKymiBesb JIs IEpexoay Ha BUIIMM piBeHb. Platinum Partner orpumye MakcumanbHy
NepCOHaNI3aIliI0, BKIOYAOUU PO3POOKY YHIKAIBHOI MPOAYKIIIT Mij MPUBATHY MapKy
KJII€HTA, 10 CTBOPIOE JIOJATKOBI Oap’epu Uil Mepexony A0 KOHKYPEHTIB.
Exonomiunuii eexrt Bij mporpamMu moJisirae y MifBUINEHHI retention rate 3 64% 10
NporHo30BaHUX 75%, 10 EKBIBAJICHTHO 30€PEeKECHHIO JO0JATKOBUX 17 KIIIEHTIB

mopiuHo 31 cepennim LTV 75 000 rpH, ToOTO H0maTKOBOMY AoXxoAy 1,275 MITH TpH.
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Tabauysa 3.6
CTpyKTypa nporpamu JosiibHocTi «Partner Plusy nis TOB « CHEK JPAWB»
. - . IT
PiBens YMOBH JOCATHEHHS [Ipusinei JonarkoBi nepeBaru POTHO3
OXOIJICHHS
) 3umxkka 3%, - 60
Bronze OO0csT 3aKyIIiBEIb . JocTtyn 10 akmiiHuX o
. BIJICTpPOYKA " KJIIEHTIB
Partner 50-150 Tuc. rpu/mic . MIPOMO3UIIA o
iatexy 14 nHiB (38%)
. 3Hmkka 5% [IpioputeTHa qocTaBKa 35
Silver | OGear 150-350 Tue. | > > PIop ! o G
. BizcTpouka 21 [IEPCOHAIILHUI KJIIEHTIB
Partner IpH/MiC o
JIEHb MEHEJDKED (23%)
CrinpHe miiaHyBaHHS
3HmKKa 89 12
Gold O6c¢sr 350-700 Tuc. . o, ACOPTHUMEHTY, .
. BiacTpouka 30 KJIIEHTIB
Partner TpH/Mic . MapKETUHIOBa o
JIHIB . (8%)
T ITPUMKA
Po3po0Oka yHikanbHOI
. O6c¢sr >700 tuc. 3umxkka 109 MPOIYKIIT S
Platinum . o . . A)’. POAYIIIL, 5 KJII€HTIB
Partner rpH/Mic a00 piYHUN | IHAUBITYaJIbHI €KCKJIFO3MBHI IIpaBa, (3%)
KOHTPaKT YMOBU CHUIbHI MAapKETUHTOBI
KaMIaHii
. i b .
KJIIEHTH IO ° p peryerai, | (28%)
3aMOBJICHHSI KOHCYJIbTAIIl1

JI>xepeno: po3po0iIeHO aBTOPOM.

Hanpsmox 6. BipoBa/pkeHHS! CUCTEMH aHATITUKY Ta Oe3MEpepBHOTO BIOCKOHATIECHHSI.
BnpoBamxkeHnHss cucreMd MapKeTHMHToOBOi aHamiTuku nao3BoiuTh TOB «CHEK
JIPAIB» ONEepPaTUBHO BiACTeXKyBaTH KitouoBi nmokazHuku (KPI) 6penn-mapkerunry,
BU3HAYATH TEHJICHIII1, BUSBIIATH CJIa0K1 MICLIS 1 TpUIMATH OOTPYHTOBAH1 yIPaBIIIHCHKI
pimenHs [16]. Bukopucrtanus Bl-uiargopm nomomoske iHTErpyBaTH J1aHi 3 Pi3HUX
JDKepes1, OTpUMYBATH IPOTHO3H1 MOJIEII PO3BUTKY PUHKY.

AHaJiTUKa TaKOXK CIPUITHME BJIOCKOHAJIECHHIO I[IHOBOT MOJITUKH, TUTAHYBAHHIO
BUpPOOHHUIITBA Ta oONTHUMI3alli KaHamiB 30yTy. CucTemMa KIIOYOBUX TOKa3HUKIB
e(heKTUBHOCTI OpEHI-MapKETUHTY MpeicTaBieHa y Tabm. 3.7.

Jlani Ta6n.3.7 BCTaHOBIIOIOTH aMOITHI, ajge AOCSIKHI IIIbOB1 MOKAa3HUKH JIJIs
koxxHoro KPI. Ocob6nuBo BaxknuBuM € mokpaiieHHs criBBigHomeHHs LTV/CAC 3
88,2 no 121,4, mo o3Hauae, 1o lifetime value kieHTa mepeBuIyBaTUME BapTICTh HOTO
3anydeHHsa Yy 121 pa3 — BUKIIOUHO BUCOKUM MTOKa3HUK Jy1si B2B-cermenty. 3poctanHs
NPS 3 48 no 60 6aniB nepemictuth TOB «CHEK JIPAFIB» 3 KaTeropii «3aJ0BIJILHO

710 «J100pey», HaOIMKaK0UM J10 TOKa3HUKIB raidy3eBoro Jjijaepa «Bepecy» (NPS 55).
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Tabnuys 3.7
Cucrema KPI /151 MOHITOPHHTY e(peKTHUBHOCTi OPEeHI-MApPKETHHIY
TOB «CHEK JIPAWB»
[Toroune | LlinboBe
. Yacrorta
KPI 3HAYEHHs | 3HAYEHHS Meroxa BUMIpIOBaHHS MOHITODH
(2024) | (2025) pHHry

Bmni3naBanicTh KBapranbHi onuTyBaHHS
openny (B2B), % 45 60 KJIIEHTIB [HoxsaprabHo
NPS (Net Promoter 48 60 OnutyBaHHA micss [omicsamo
Score) TpaH3aKIin
Customer Retention (Knientu Ha kxinens - Hosi) / .
Rate, % 64 75 Kmientn na nmouarok x 100 [Homicsno
Customer Burpatu Ha mapkeTtunr / Hosi
Acquisition Cost 850 700 p Knieim [lomicsaro
(CAC), §
Customer Lifetime Cepenniii noxia X TpuBanictb
Value (LTV), $ 75 000 85000 criBnpar [{oxBapTanbHO
LTV/CAC ratio 88,2 121.4 LTV /CAC [I{oxkBapTaJIbHO

. (ITpupict noxony - Burpatn) / .

o

Marketing ROI, % 1227 1500 Brrpatu X 100 [{omicaunO
Conversion Rate L . .
(it B oienTi), % 22 30 Hosi xiientu / Jlinun x 100 [{omicaunO
Email Open Rate, % 18 35 Binpuri HHCITSIO/ Hamicnani x [loTmxHEBO
Website Conversion 3anoBHeH1 popmu /
Rate, % 2.1 4.5 Biasigysaui x 100 IHoTmwxHeBO

Jxepeno: po3pobiieHo aBTOpoM Ha OCHOBI [16, 17].

Kpurnunum € miaBumienas Email Open Rate 3 18% no 35%, mo Bumararume
nepcoHamizamii po3cuiok uepe3 CRM Ta cermenramito aymautopii. Cucrema
nependavyae pi3Hy YaCTOTY MOHITOPUHTY — BiJl IIOTHKHEBOT ISl HU(PPOBUX METPUK
70 IOKBapTadbHOI Il CTpaTeriyHUX TOKa3HUKIB, M0 3abe3reuye OallaHC MikK
OTEPATUBHICTIO Ta AaHAIITUYHOIO TNTMOUHOIO.

Hanpsamox 7. PO3BUTOK BHYTPIIIHBOT KOPIOPATUBHOI KYJIBTYPH Ta YNPABIIHHS
penytaniero. CuipHuM OpeHy mounHaeThes 3cepenunu kommanii. TOB «CHEK
JIPAVIB» BapTO akKleHTyBaTH yBary Ha (OpMyBaHHI KOPIOPATHBHOI KYJIbTYpH, SKa
HiATPUMYE LIHHOCTI OpeHay — SIKICTh, HaAlMHICTh, mapTHepcTBO [18]. Perynsphi
TPEHIHTH, MOTUBALIIHI 3aX0/1, 3aJTy4Y€HHS MMPAIiBHUKIB Yy TIPOIIEC CTBOPEHHS OpeHIy

JIOTIOMOKYTb IMIBUIIUTH 3JTYYEHICTh 1 BIITIOBIIAJILHICT TTEPCOHATY.
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[le, y cBOw depry, NMO3UTUBHO BIUIMHE Ha SKICTh MNPOAYKIi Ta piBEHb
o0CIyroByBaHHs KJII€HTIB. MOHITOPUHT 3rajiIok Mpo OpeHI y Mefia, COLlaJbHUX
MEpekax Ta rajly3eBuX JpKepesiax J03BOJIMTh BUACHO PearyBaTv Ha HETaTUBHI BIATYKU
4yl Kpu3u. Po3poOka rmiany aHTUKPU30BUX 3aX0/11B Ta HABYAHHS KOMAaH/IU KOMYHIKaIlii
JOTIOMOXKYTh MIHIMI3YBaTH MOTEHIIWHI BTPATH 1 30€perty MO3UTUBHUHN 1MiJ[)K KOMIIaHii.

Hanpsamox 8. JluBepcudikariisi KaHaiiB 30yTy Ta pO3BUTOK CTPATETTYHUX MAPTHEPCTB.
11{06 3HM3MTH 3aNEXKHICTh BiJ OKpeMuX Benukux naptaepis, TOB « CHEK JIPAIB»
Ma€ PO3IIMPUTH KaHaIM 30yTy, BUBUYAIOUM MOKJIMBOCTI BUXOJY Ha CYMDKHI PUHKH,
CHIBIIPALIIOIOYH 3 HOBUMH TOPTOBEILHUMU MEPEKaMH, TUCTPUO'FOTOPAMU Ta ONITOBUKAMHU
B pi3HuX perioHax [19]. lle cnpusitume 3pocTaHHIO 00CATIB MPOJAXKIB 1 3MEHIIEHHIO
PU3HKIB KOHIIEHTpAIIli.

Jnst  3MIIHEHHS TMO3MIIH Ha PHUHKY JOUIIBHO AaKTUBI3yBaTH CHUIbHI
MapKETUHIOBl 1HILNIATUBM 3 TApTHEpaMM — TPOBEJEHHA aKIid, CHUIBHUX
npe3eHTaliid, 0OMiH pekIaMHUMH pecypcami. Lle miaBumuTh npuBabIuBICTh TOBAPY,
PO3LIUPUTH Ay TUTOPIIO 1 CIPUATUME OUIBII TIMOOKIH 1HTETpallii B 613HEC-€KOCUCTEMY .
VY3arangbHeHa JOpOKHS KapTa BIPOBAKEHHS pEKOMEH/1alliii peicTaBieHa y Taoi.3.8.

Jopoxus kapta (1a651.3.8) AEMOHCTpY€E TMOCTIJOBHUN TMOKBAapTAJIbHUN IIJIaH
peamizaiii BCiX BOCBMHU HANpPSMKIB BJOCKOHAJICHHS OpPEHI-MapKETUHTY 3 YITKUM
PO3MOJIIOM aKTUBHOCTEH, OIO/DKETy Ta O4YiKyBaHMX pe3yJibTaTiB. [lepmunii kBapTan
dokycyeThes Ha cTBopeHH1 pyHaaMmenTy (CRM, cermenTartis, mporpamMa JosuibHOCTI),
Ipyruii — Ha TEXHOJIOTIUHIM peamizaiii Ta 1udposizamii, TpeTii — Ha
MaciTaOyBaHHI Ta ONTUMI3allli, YeTBEPTUI — Ha aHaJi31 Ta MJIaHyBaHHI. 3arajbHUN
piunuii 6roker y 31000 mon CIIA (mpubnusnol,14 miH rpH) cTaHOBUTH 5,2% Bif
POTHO30BaHOTO Joxoay 2025 p., 1110 € mpueMHUM 11 (pa3u aKTUBHOTO 3POCTAHHS Y
B2B-cermenti. PiBHOMIpHWMIT po3nosin 6ropkery no kBapTanax (7 200-8 400 gon CIIA)
3abe3neuye CTadUIbHICTH (PIHAHCYBaHHS 0€3 CTBOPEHHS HAJAMIPHOTO THCKY Ha cash flow.

Peanizartist 3anmponoHoBanux pexoMenaaiiit 1o38oiauth TOB « CHEK JIPAPTB»
NOCUJIUTH CBOIO KOHKYPEHTOCTIPOMOXKHICTh Yy B2B cermenTi, miaBumTu e(heKTUBHICTD
OpeHI-MapKETUHTY, 3MIIHUTH MapTHEPChKI BIJIHOCMHU Ta PO3MIUPUTH KIIIEHTCHKY

0azy.
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Tabnuys 3.8

Jlopo:KkHSI KapTa BIPOBA/KEHHS 3aX0/iB 3 BAOCKOHAJIEHHSI OpeH/I-MapKeTHHTY

TOB «CHEK JIPAVIB» ua 2026 pik

KBapran Knrouosi akTuBHOCTI | BignosinanabHi biomier Quikysai
(mon CIIIA) pe3yiabTaTH
1. Cermenrarris
KJIIEHTCHKOT 0a3u
2. Bubip Ta movyatok T'oToBa cermenrariisi,
QI (Ciuens- | BnpoBamxkeHHss CRM Jlupexrop, CRM 30%
BepeseHs) 3. Po3pobka mapkerosor, IT- 7800 FOTOBHOCTI, pOTpama
nporpamu «Partner clietnanet JIOSUTPHOCTI 3amyIieHa
Plus»
4. Yuacte y IEVF
1. 3aBepuieHHA
BrpoBakenass CRM
2.p 3amyck LinkedIn CRM 100%, 2.00+
Q2 (KBiTeHb- | Ta OHOBJIEHHS CalTy Mapxerozor,  JHATHCHHKIB
Uepnenp) 3. Tlepma email- KOHTEHT- 8400 ngkedln, 20 HOBHX
cAMIAHis MEHEIKED JIJIB, 15 KOHTAKTIB 3
4. Yyacts y ®opymi BHCTABOK
+ Arpo
1. AKTHBI3aLis
KOHTCHT-MapKETHHTY
(blog, xeticn)
2. 3amyck Google 30+ mixiB 3 Google
Q3 (JIumenn- Ads xammanii Mapxkerosior, 7 600 Ads, 10% xmieHTIB y
Bepecens) | 3. [lepui pe3ynbraTi Iu3aiHep Partner Plus, NPS +5
porpamu OaiB
JIOSUTBHOCTI
4. Yuacte y B2B
Conference
1. Anamni3
e(hEeKTUBHOCTI BCIX
KaHaTB
2. OnTumizaris
Q4 cTpaTerii Ha OCHOBI Z.IOCﬂFHeHHﬂ 5%
(KoBTeHb- KPI Hupexrop, 7200 utbosux KPI, 25+
I'pycHb) 3. Vaacts y BucTasui MapKeToJIorT HOBHUX KITICHTIB 32 IO)IK,
«Snacks» + Retail BIISHABAHICTL 55%
Summit
4. IInanyBaHHs Ha
2026 pix
BmniznaBanicTh
PA3OM i i 31000 openay 55-60%, NPS

55+, 180+ akTMBHHUX
KJII€HTIB

JI>xepeno: po3po0IIeHO aBTOPOM.
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BnpoBamkeHHs: cydyacHUX HU(PPOBUX 1THCTPYMEHTIB, aHATITUYHUX CHUCTEM Ta
CErMEHTOBAHMX CTPATErii CIPUATUME OLTBIII TOUHOMY 3aJI0BOJICHHIO MOTPEO KITIE€HTIB
1 Makcumizaiii npuOyTKoBOCTi. BogHOYac akIeHT Ha KOPHMOPATHBHIM KyJIbTypl Ta
YIOPaBIiHHI penyTali€ro 3a0e3MeYyuTh CTANICTh MO3WTUBHOIO IMIJIKY KOMIIaHIl B
yMOBax JUHAMIYHOT'O PUHKOBOTO CEPEIOBUIIIA.

OTxe, KOMIUIEKCHUM MiAXiJA 10 BJOCKOHAJICHHS OpEeHI-MapKETHHTY CTaHe
3anopykor jposrorpuBaioro ycmixy TOB «CHEK JIPAVB» Ha PHUHKY CHEKOBHUX
MPOJIYKTIB, JO3BOJISIOUM HE JIMIIE TMIIBUIIUTH MOTOYHI (DIHAHCOBI MOKA3HUKH, aje U

CTBOPUTHU CTIWKY penyTaiiiiny 0a3y /s MaifOyTHROTO PO3BUTKY.

3.2. ExoHOMIYHA OLiHKA J0UIJILHOCTI 3a1POBa/KEHHS 3aX0/1iB
3 BrockoHanenHs 6pena-mapkerunry TOB «CHEK JIPAWB»

Ta PU3HKIB IX peaJizamii

BriockonaneHHs METO/IIB OpEHI-MapKETUHTY € CTPaTeriuHUM 3aBJAHHIM JUJIS
TOB «CHEK JIPAVB», 1110 3a6e31e4nTh MOCHICHHS TTO3MIIii KOMIaHii y B2B cermenri,
I1JIBUILICHHS JIOSJIBHOCTI KJIIEHTIB Ta 301IbIIIEHHS 00CATIB IPOJIaXKiB. Y 1IbOMY PO3/1Ti
IIPOBEJICHO E€KOHOMIUHY OI[IHKY JOLIIBHOCTI 3alpONOHOBAaHUX 3aXOJiB, & TaKOX
IPOAHaJI30BaHO MOKJIMBI PU3HUKH, 10 MOKYTh BUHUKHYTH B TIPOLEC] iX peanizarii.

3anponoHOBaHi 3aX0/1U 3 YJIOCKOHAJIEHHS OpEHJI-MapKETHUHTY MependavyaroTh
1HBECTHUIIlI Yy JEeKUJIbka OCHOBHHMX HampsiMiB: BrpoBa/pkeHHs CRM-cucremu ans
aBTOMaTHU3allli yMpPaBIIHHS KII€EHTCHBKUMHU BIJHOCHMHAMH; PO3pOOKa Ta peanizalis
CErMEHTOBAaHMX MAapKETUHTOBHX KaMIIaHii; MOCHJIEHHA HUGPOBOi MPUCYTHOCTI,
CTBOPEHHSI KOHTEHTY Ta OHOBJICHHS BeO-CalTy; y4yacTh y rajy3eBUX BHUCTaBKax Ta
npodeciiiHuX 3axojax; BIPOBAKEHHS (OPMaI30BaHOI MPOrpaMu  JIOSUIBHOCTI
«Partner Plus» [21]. [Tonepeans oiiHka KamiTajloBKJIaJAeHb Ta OMEPALINHUX BUTPAT
(Ta611.3.9), noB's13aHKX 13 BIPOBA/HKEHHSM 3aX0/11B 3 YJIOCKOHAJIEHHS OpEH/I-MapKETHHTY
TOB «CHEK JIPAMB» Ha Haii6kui Tpu poku. 3arajibHa cyMa KalliTaloBKIaieHb
cranoBuTh 11 900 nox CILA, 110 cBiAYUTH PO MOMIpHUI PIBEHb CTAPTOBUX 1HBECTHULIIH.

HaiiGinp1ii oiHOpa30Bi BUTpATH NMPHUMNAAAI0Th HA PO3BUTOK HU(POBOTO MApPKETHUHTY
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(4 200 mon CIA), mo BKIIOYAE peau3aiiH cailTy, CTBOPEHHS 1HPPACTPYKTYpH AJIs
KOHTEHT-MapKETUHTY Ta HajallTyBaHHs LudpoBux kaHamiB. BnpoBamxenus CRM-
cuctemu notpedye 2 400 mon CILIA Ha eTari BIpoBaKEHHS, 1110 BKIIOYAE JIIEH3II,
HaJAIITYBAaHHA Ta IHTETPAIIiIO 3 ICHYIOUUMH CUCTEMaMH.
Tabnuys 3.9
Ouinka BUTPAT HA 32aX0AH BJIOCKOHAJICHHS OPEeHI-MAPKETUHTY

TOB «CHEK JIPANB», nos1 CIIIA

KamitanoBknanenus Onepaniiini 3aranbHi BUTpaTH
Hampsimoxk . .

(oHOpa30BI) BUTpATHU (pi4Hi) 3a 3 poKH
Bnposapkenns CRM-cucremu 2 400 960 5280
CerMeHT.OBam MapKETHHTOB1 1 500 3600 12 300
KaMIaHii
udpoBuil MAPKETUHT 1 KOHTEHT 4200 18 000 58 200
VYyacTb y BUCTaBKax 1 popymax 0 13 300 39900
[Iporpama nosibHOCTI «Partner Plusy 1 800 4500 15300
Cucrema anamrtuku ta Bl- 1 200 1 200 4 300
mwiaropma
HapuanHns nepconany 800 1 500 5300
Pazom 11 900 43 060 141 080

JIxepero: po3paxoBaHO aBTOPOM.

OmnepaliiifHi BUTPATH, K1 € MOPIYHUMHU, 3arajioM ckiamarTh 43 060 qon CIIA
Ha pik. HaiiBuiii BUTpaT nNpunagaroTh Ha HUGPOBUN MApKETUHT 1 CTBOPEHHSI KOHTEHTY
(18 000 mon CIIIA Ha pik), 1o 00yMOBJIEHO MOTPEOOI0 Y MOCTIHHOMY OHOBJICHHI
iHopMarlii, BAPOOHUIITBI MaTepialiB, MIATPUMII OHJIAWH-TIATPOPM 1 pekiiami. Y4acTb
y BUcTaBKax 1 ¢popymax Bumarae 13 300 gon CIIA Ha pik, 110 € BaXKJIMBOI 1HBECTHIIIEIO
y B2B-HeTBOpKIHT Ta miBUIIIEHHS BUAMMOCTI OpeHay. [Iporpama nosuibHOCTI «Partner
Plus» motpebye 4 500 non CILIA mopiuHo Ha aAMiHICTPYBaHH:, OOHYCH Ta KOMYHIKAIIi1
3 YYaCHUKaMHU.

3arasibHa cyma BUTpaT 3a TpU poku ctaHoBuTh 141 080 mon CIIA, npu nipomy
HaOUTBII CTaTTI BUTpAT — IUppOoBHiA MapKkeTHHT 1 KOHTEHT ($58 200) Ta y4acts y
BuctaBkax (39 900 mon CIIIA). e migkpeciroe, MO KIOYOBOK IHBECTHUIIED IS
TOB «CHEK JIPAVB» Gyae po3BHTOK Cy4aCHMX MApKeTHHIOBHMX iHCTPYMEHTIB Ta
KaHalllB KOMYHIKallii, Kl HalOLIbIl e(EeKTUBHO BIUIMBAIOTH HAa (OPMYBaHHS 1

niaTpuMKy Openay y B2B-cermenri.
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Pi3nuist mix 3aransaumu Butpatamu 3a 3 poku (141 080 mon CIIIA) Ta cymoro
kamitanoBkiaageHb (11 900 mon CIIIA) 1 TpupazoBumMu omnepaiiiHUMU BHUTpaTaMu
(43 060 x 3 =129 180 mon CIIIA) ctanoButs [11 900 + 129 180 = 141 080 mon CIILA],
0 MIATBEPHKYE KOPEKTHICTh po3paxyHKiB. CTpyKTypa BUTpaT CBIIYUTH IIPO
30aJaHCOBAaHUM MIAXiA 10 BAOCKOHANEHHS OpEeHI-MapKETUHTY, i€ MOEIHYIOThCS
iBectuiii y texHonorii (CRM, anamiThka), MapKeTHHroBl KammaHii (LHQppPOBHIi
MapKETHHT, BUCTABKH) Ta PO3BUTOK MapPTHEPCHKHUX BIAHOCHH (TIporpama JOsUIbHOCTI).
Bracnifgok BpoBa/pKEHHS 3a3HAYCHUX 3aXO0/IB OUIKYEThCS 301IBIIICHHS YHCTOTO
JIOXOJy BiJ peaiizailii, MiJBUIICHHS PEHTA0CNIbHOCTI Ta TOKpalleHHsS (HIHAHCOBUX
MOKAa3HUKIB mianpuemcTBa. [Ipornos3Hi pinaHcoBi pe3ysbraTty HaBeneHi y Ta6m.3.10.

Tabnuysa 3.10

IIporno3 ¢ginaHCOBUX pe3yJbTATiB BiJl BIPOBAIKEHHS 3aX0/1iB, THC. TPH

. . . [Ipupicr Temn
ITokazHuk 2026 pik | 2027 pik | 2028 pix 2028/2026 | mpupocty, %
UwucTuit moxiza Big peamizamii 681 000 783 150 | 901 623 +220 623 +32.4
CobisapricTs peanisopanoi 548400 | 626520 | 711281 | +162 881 +29,7
POAYKITii
Basnosuii mpudyToK 132 600 156 630 | 190342 +57 742 +43,5
[H111 omepaniiiHi BUTpaTu 95 120 108 265 | 120216 +25 096 +26,4
Burpatu na openn- 29000 | 31900 | 34500 | +5500 +19,0
MapKeTHHT (JI0AaTKOBI)
[TpubyTok 110 ononatkyBanHs | 20 500 30 100 46 566 +26 066 +127,2
[Tonarok Ha npubyToK (18%) 3 690 5418 8 382 +4 692 +127,2
UYuctuii npulyToK 16 810 24 682 38 184 +21 374 +127,2
PentabenpHicTh poaaxis, %o 2,47 3,15 4,23 +1,76 .. -
PenTabenbHICTh aKTUBIB
(ROA). % 3,50 4,32 5,94 +2,44 .. -
PenTabenbHICTh BJIAaCHOTO
xantitany (ROE). % 32,61 38,45 52,86 | +20,25 .. -

JIxepero: po3paxoBaHO aBTOPOM.

[Iporuno3 ¢iHaHcoBUX pe3yJbTATIB BiJ BOPOBAKEHHS 3axoAiB (Tabdin. 3.10)

TOB «CHEK JIPAMB» na 20262028 pokH, IPyHTY€ThCS HA 04iKyBaHOMY 3pOCTAHHI

oOcAriB peaiizallii, MiJBUIIEHHI pPEHTA0ETbHOCTI Ta TMOKPAIEHHI YNPaBIiHHA

KJII€EHTCHKUMH BIJTHOCHUHAMU.

UucTtuii 1oxija BijJ peaiizallii IeMOHCTPYE CTIMKY TEHACHIIIIO 10 301IbIIICHHS.



55

Co01BapTicTh peanizoBaHOi MPOIYKIII TAKOXK 3pOCTaTUME, ajie MOBIIbHIIIUMHU
temmamu (+29,7% 3a Tpu poKu) MOPIBHAHO 3 10X010M (+32,4%) 3aBAsikA onTHUMI3allii
BUPOOHUYUX MPOIIECiB, OUTHII €PEKTUBHUM 3aKyIIBIISM Yepe3 301IbIIEHHS 00CSTIB Ta
MOKpAIleHHs onepamiiHoi epexTuBHOCTI. YucTuii npubyTOK AEMOHCTPYE Bpa)karoue
3pOCTaHHs, a PEHTA0CNbHICTh MpoAaxiB mokpamuTthes 3 2,47% no 4,23%, 1o
HAOJIMKae MIANPUEMCTBO JIO CEPEIHbOTAy3eBUX TMOKa3HHUKIB ycmimHux B2B-
koMmmaHii (4,5-5,5%). ROA 3pocre 3 3,50% 10 5,94%, a ROE — 3 32,61% no 52,86%,
110 € BUHATKOBUMHM MOKa3HUKAMHU 1 CBIAYUTD MPO BUCOKY €(PEKTUBHICTh BUKOPUCTAHHS
SIK 3arajlIbHUX aKTUBIB, TaK 1 BJACHOTO KaIiTamy.

[{i moKa3HUKH CB1AYATH PO BUCOKUN MOTEHITIAT BIPOBAXKEHHS 3aX0/11B OpeH/I-
MapKETHHTY JJI TOKpaIieHHs (iHAaHCOBO1 CTaOUIBHOCTI 1 KOHKYPEHTOCITPOMOKHOCTI
TOB «CHEK JIPAMB». 36inbleHHs T0AIbHOCTI KIIEHTIB, 3pOCTAHHS BIIi3HABAHOCTI
OpeHay Ta eeKTUBHIIIE MMO3UIIIOHYBAHHS y MPEMIyM-CETMEHTI CTBOPSTh YMOBHU IS
JIOBTOTPHUBAJIOrO PO3BUTKY MMiANPUEMCTBA.

J1J1s1 OIIHKY JIOUTHHOCTI 1HBECTHIIIN BUKOPUCTAHO KUThKA TOKa3HUKIB €(DeKTUBHOCTI:
yucTtuil npuBenenuit noxin (NPV), BuyTpimng Hopma penrabensbHocTi (IRR), iHmekce
npubyTtkoBocTi (PI) Ta Tepmin okynHocti (PP). /IluckoHTHa cTaBka BCTaHOBIJIEHA HA
piBHi 18%, 1110 BiAnoBigae cepeaHbo3BakeHii BapTocti kKarmitany (WACC) st Mmanoro
013Hecy B YKpaiHi 3 ypaxyBaHHSIM PU3HUKIB eKOHOMIYHOI HECTAOUTLHOCTI, THQIISIIIHHIX
npoteciB Ta cienudiku B2B-cermenty [22].

Po3paxyHok uucroi TenepirHboi Baprocti (NPV) 3aiiicHioeTbes 3a opmysioro 3.1:
NPV =X [CFt/ (1 +r)"'t] - Lo, (3.1)

ne: CFt - yuctuit rpoioBuii MOTIK POKY t;
1 - TUcKOHTHA cTaBka (18%);
lo - mouatkoBi iHBecturii (11900%29rpu/11 900 x 29 rpu/ 11900x29rpH/ =

345 100 rpn);
t - pik npoekry (1, 2, 3).

Po3paxyHOK rpomioBux MoToKiB NMpecTaBieHo B Tadm. 3.11.
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Tabnuysa 3.11

Po3paxyHok uncToro npuBeaeHoro xoxoay (NPV) npoekty B1oCKOHAJIeHHSA

— 2025 [ 2026 [ 2027 "] 2028
(Pix0) | (Pixl) (Pik 2) (Pix 3)
[TouaTkoBi iIHBECTHIIIi, TUC TPH -345 - - -
OnepauiiiHi BUTpaTH Ha MApPKETHHT, TUC I'PH - -1 249 -1 249 -1 249
Uuctuii npulyTOK, THC TPH - 16 810 24 682 38 184
HpnplcT HEI/I6yTKy MOPIBHSIHO 3 0a30BUM i 2713 6 585 13 087
clieHapieM™®, TUC TPH
UYuctuii rpomoBuit notik (CF), THC rpH -345 2713 6 585 13 087
KoediuienTt auckontyBanHs (18%) 1,000 0,847 0,718 0,609
JIMCKOHTOBaHUM IPOIIOBHH MOTIK, THC I'PH -345 2299 4728 7970
Kymynstusauii tuckonroannii CF, THC TpH -345 1 954 6 682 14 652

JIxepelo: po3paxoBaHO aBTOPOM.

Pe3ynbpTaTi po3paxyHKiB:

NPV =-345+2299+4 728 +7 970 = 14 652 Tuc rpH.

[TozutuBHe 3HaueHHs NPV (14 652 Ttuc. TpH) CBIAYUTH NPO E€KOHOMIUHY

JOUUTBHICT MPOEKTY — MPUBEJCHA BapTICTh MaOYTHIX I'POLIIOBUX MTOTOKIB TIEPEBUIILYE

MOYaTKOBI iHBecTHIIil Ha 14,65 MITH TpH.

Ingexc mpudytkoBocti (PI) (bopmymna 3.2):

PI = (Cyma auckoHTOBaHUX rpoioBuX nMoTokiB) / [loyaTkoBi iHBECTHIIIT

PI=(2299+ 4728+ 7970) /345 =14 997/ 345 =43 ,47.

(3.2)

Inaexc mpubyTtkoBocTi 43,47 o3Havae, 110 Ha KOXKHY BKJIQJICHY TPUBHIO TIPOEKT

reHepye 43,47 TpH NpUBENEHOT BApTOCTI — BHUKIIOYHO BHCOKHI MOKa3HUK, IO

HiATBEPIKY€E IHBECTUIINHY MPUBAOIUBICTD.

Bapro 3ayBaxuTu, 1110 Taki BUHSITKOBI TOKa3HUKH MOKJIMBI 3aBASKH cIeIUdII

B2B-cermenty, ne kokeH HOBUH KJi€HT reHepye 3HauHui lifetime value (50 000-

150 000 non CIIIA), a Takox edekTy MaciTabyBaHHs1, KOJIM IHBECTHIIIT y OpeH/I-MapKETHHT
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CTBOPIOIOTH JTOBIOCTPOKOBI aKTHBHU (permyTallis, BMI3HABAHICTh, JIOSJIBHICTB), SKi
IPOJIOBXKYIOTh T€HEPYBATH J0XO0/IM 32 MEKaMH TPUPIYHOT'O TOPU30HTY TUIAHYBAHHS.
Peanizaiisi 3axoAiB BIOCKOHAJEHHS OpEHA-MAPKETHHTY IOB'A3aHa 3 HU3KOIO
PHU3HKIB, SIKI MOXYTh BIUTMHYTH Ha iX epekTuBHICTh. J{s cuctemarusanii pu3mKiB Ta
cTpaTeriit iX MiHiMi3aIlii AOIIHLHO MPOBECTH JACTAIBHUHN aHami3 (Tabm. 3.12).

Tabnuys 3.12

Pu3uku BIPOBaIKeHHS 3aX01IB 3 BIOCKOHAJIEHHS OPeHI-MapPKEeTUHTY Ta

crparerii ix MiHiMizamii

Wmogipricts | B |  PiBenb L
Tun pusuxky Omnuc pusuky Crparerist MiHIMI3aIIi]
(1-5) (1-5) PHU3HKY
TepeBumens PeszepBuuit 6r0x€eT
DiHaHCOB p .. | 15% (1 785), noeramue
H3UKHU 3arlTaHOBAHMX 3 3 Cepenniii (iHAHCYBaHHS, )KOPCTKUN
p BUTpaT Ha 15-25% Y » 2KOP
KOHTPOJIb BUTPAT
[ocunenus JuBepcudikarris
Punkosi KOHKYPEHIIi1 N KIIIEHTCHKOI 0a3u
yperul, 4 4 Bucoxkuit . .
PHU3HKH 3HIKEHHSI TTOTIUTY Ha MOHITOPHHI KOHKYPEHTIB,
10-20% THYYKI I[IHOBI cTparerii
. . Pilot-rectyBaHnHs,
Texniuni Hesiamosimicts HaBYaHHS IEPCOHA
CRM-cucremu, 3001 2 3 Husbxuii . °P Y
PHU3UKH . TEXHIYHA MMiATPpUMKa
y poboTi
IMOCTAaYaJbLHUKA
IaTencuBHi TpeHinru (80
e Henocraras roj), 3aJly4eHHS
Oneparriiiai AOCTATI . ), JLyHC
I kBaJTi(hikarlis 3 4 Bucoxkuit 30BHINIHIX
p epcoHary KOHCYJIbTAHTIB,
MOTHBAIIiHI IPOrpaMu
. CucremMa MOHITOPHHTY
.., . | HerarusHi BiAryku y 2
Penyranitini . 3rajlok, aHTUKPHU30BUH
COIMEpPEIKax, Kpru3a 2 5 Cepenniit
PHU3UKH . IIJ1aH, IIBAIKE
JIOBIpH
pearyBan#s (4-8 ron)
. T'uyuka agarraris
Pusux dakTu4HI y Jlatrran o
. CTpaTerii, IoMiCsIYHuH
HEIOCITHCHHS MOKA3HUKH HIDKYE 3 3 Cepenniit voHiTonnrr KPI
KPI niteoBux Ha 20-30% P ’
KOPHI'YBaHHS TAKTHKH
Prsik Jueepcudikaris
. Brpara 1-2 Benukux noptderto, mporpama
3aJIEKHOCTI . 0 .
. KJTi€eHTiB (45% 2 5 Cepenniit yTpUMaHHS,
B KTTFOHO0BMX 0X01y) IHAUBIAYAIbHI YMOBH IS
KIJIIEHTIB JIOXOIY JMBILY 1 yM a
TOI-KITIEHTIB
. . T'Hy4Ke IHOYTBOPEHHS
MaxkpoekoHOM Exonomiuna penecis, BESIHOTH]; xeym BI;HHﬂ ,
LAKD IS >25%), 3 4 Bucoknii FLIYBAHTHA,
1YH1 PU3UKU . ¢dokyc Ha cTabLIbHI
JIEBAJILBALTISI
CErMEHTH

JIKepero: CKIaJIeHO aBTOPOM.
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Amnani3 (tabn. 3.12) BusiBlii€ TpU BUCOKUX PU3UKHU: PUHKOBI, OIepaiiiHi Ta
MaKpOEKOHOMI4HI. PUHKOBI py3uKu (MMOBIPHICTH 4, BIUIUB 4) TIOB’sI3aH1 3 IHTEHCUBHOIO
KOHKYPCHIIIEI0O HA PUHKY CHEKIB, JIe TpaHCHAIIOHAJIbHI KOpHopallii Ta HalllOHaJbHI
BUPOOHUKHU TOCTIMHO MOCWIIOIOTh MAPKETHHIOBI 3ycWUIs. PemyraiiiiiHi Ta Kpu30Bi
PU3HMKHU MarOTh HU3bKY WMOBIPHICTH (2), aje kaTacTpodiuHui BIUIUB (5), OCKUIBKH Y
B2B-cermenti penyraiiisi GopMyeThCS pOKaMu, aje MOXxe OyTH 3pyilHOBaHa 3a JHi.

Jlnst yeninmHoi peanizantii 3axo/iB 3 yiockoHaneHHs oOpena-mapketuary TOB « CHEK
ﬂPAﬁB» HEOOX1HO:

1. 3abe3meynTH YiTKE TUIaHYBaHHS OIO/IKETY Ta pecypciB 3 pe3epBHUM (PoHI0M
15% nnst moKpUTTS HenependaueHnX BUTPaT.

2. OpranizyBaTH 1HTEHCMBHE HaBUYaHHs nepcoHany (80+ roguH TPEHIHTIB) s
poGotu 3 HOBUMH HHpoBUMH iHCTpyMeHTaMu, CRM-cucremor0 Ta cydacHUMH
nigxonamu 10 B2B-komyHikairiit.

3. 3anpoBagUTH CUCTEMY PETYJISIPHOTO MOHITOPUHTY €(DEKTHBHOCTI MApKETHHTOBUX
aktuBHOcTel yepe3 KPI-nambop 3 mOTHKHEBUM OHOBJICHHSIM IIU(POBUX METPUK Ta
IIOMICSIYHUM aHaJI30M CTpATET1YHUX MOKA3HUKIB.

4. AXTMBHO KOMYHIKYBaTH 3 apTHEpaMu Jjisl 300py 3BOPOTHOTO 3B'SI3KY 4epe3
KBapTaJibHI onuTyBaHHsS 3a10BojieHOCcTi (NPS) Ta mmBuakoi amanrarii crparerii 1o
3MiH PUHKOBHUX YMOB.

5. Po3poOutu cucteMy KOHTPOJIO 3a J1e0ITOPCHKOI 3a00pPrOBaHICTIO Yepes
aBromatu3zaiiro y CRM npu nepeBHIleHH] TEPMIHIB OIJIaTH Ta AudepeHIIiOBaHUMHU
yMOBaMU KpeAUTYBaHHS 3aJI€KHO BiJl PIBHA Y IPOrpami JIOSIBHOCTI.

6. CTBOpUTH AaHTUKPU30BUH MPOTOKOJ JUIsl PENyTAliHHOTO MEHEHKMEHTY 3
YITKUMH TPOLEIypaMH pearyBaHHsS Ha HETaTUBHI BIATYKH, TPU3HAYCHHSIM
BIJIMOBIAIBHUX 0C10 Ta yacoM peakilii He OuibIne 4-8 TOJIUH.

BopaHoudac HeoOXiTHO BpaxOBYBaTH 1 aKTUBHO MIHIMI3YBaTH PU3UKH, 110 MOXKYTh
BUHUKHYTH MiJI 4ac peani3alii, yepe3 CUCTEeMHE YIPaBJIiHHS MPOEKTOM, IHTEHCUBHE
HAaBYaHHS MEpCOHATY Ta THYYKY aJamnTalil0 MapKEeTHHIOBOi CTparerii J0 3MiH
PHHKOBHX yMOB. 3aBasku oMy TOB «CHEK JIPAVB» 3Moke 3HAYHO MOCHINTH
CBOIO TMO3UIIII0 HA KOHKYpeHTHOMY B2B-pHHKY CHEKOBHUX MPOIYKTIB Ta IMiJBUIIUTH

BITI3HABAHICTh OpEH/TY.
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BUCHOBKHA

VY kBamidikamiitHii po6oTi MPOBEICHO KOMIUIEKCHE JTOCTIKEHHS TEOPETUUHUX
OCHOB Ta IPAKTUYHUX aCMEKTIB 3aCTOCYBaHHs OpeHA-MapkeTHHTY Y B2B-cermenti Ha
npukiaagi TOB «CHEK JIPAWB». Ha oCHOBI mpoBeIeHOro aHami3y OTPUMAHO
HACTYTHI pe3yJbTaTh Ta BUCHOBKH.

VY nepiioMmy po3aiiai poOOTH CHUCTEMATU30BAHO TEOPETHUYHI OCHOBH OpEH/I-
MapkeTHHTy y B2B-cermenTi, 1110 103BOMII0 BCTAHOBUTH HOTO CYTHICTD SIK IHTETPOBAHOT'O
MpOIECy CTPATETIYHOr0 YMPABIIHHA PUHKOBOK 1ACHTUYHICTIO TINPUEMCTBA,
CIIPSIMOBAHOTO Ha CTBOPEHHsI IIUTICHOTO, JOBIPIMBOrO Ta mpodeciiiHoro obpasy
KoMmIaHii. BusiBieHo ki1r04o0Bi BiIMIHHOCTI Opena-mapkeTunry y B2B Bin B2C: tpuBanuii
UK TPUUHATTA pimieHb (3-12 MicsIiB NMPOTH KUIBKOX XBUJIMH), OararopiBHEBE
KOJIeT1alibHE PUUHATTA PILIEHbD 13 3aATy4CHHSIM MHOKHMHHUX MiAPO3/1IiB, BUILA POJIb
HICISIPOJAXKHOTO CEPBICY, TOMIHYBaHHS palllOHATbHUX YMHHUKIB HAJl €eMOLIMHUMH,
a TaKOXK KPUTHYHA BXKJIUBICTh PEMyTAIIITHOrO KaIiTajay Ta eKCIepTHOCTI.

InenTudikoBaHo CciM KIHOYOBUX KOMIIOHEHTIB OpeHA-MapkeTuHry y B2B:
ninHicHa npono3utlis (UVP), penmyrauiiinuii kamitan, eKCIEpPTHICTb, KOMYHIKallliiHa
MOJIITHKA, BI3yallbHA 1IEGHTUYHICTh, MICISANPOIaKHUN cepBic Ta u(poBa MPUCYTHICTD,
Kl y CYKYNHOCTI (OpPMYIOTH UIJTICHE CHPUUHATTA OpeHay KOpHopaTUBHUMHU
kiieHTamu. [IpoananizoBaHo cydacHi TEHACHIIT pO3BUTKY OpeHI-MapkeTuHry y B2B
Ha rjao0aJbHOMY Ta HAIllOHAIBHOMY pIBHSX. BcTaHOBIEHO, 10 YKpaiHCHKUN PUHOK
B2B-0OpenauHry 1eMOHCTpYy€e aKTUBHE OCBOEHHS CBITOBHMX MPAKTHK, X04a 1 3 IEBHUM
aarom y 2-3 pokH, IO CTBOPIOE MOXMJIMBOCTI ISl IIBHJIKOTO 3pOCTaHHS 4epes
IMITJIEMEHTAIIII0 IEPEBIPEHUX PIIICHb 3 YPaXyBaHHSIM JIOKAJIbHOI CIIeHU]IKH.

VY apyromy po3jaiii mpoBeaeHo KoMmruiekcHui anani3 nisuibHocTi TOB « CHEK
JIPAVIB», sikuii BUSBHB CyNepewInBy KapTUHY PO3BUTKY MiANPUEMCTBA. 3 OJHOTO
00Ky, KOMITIaHisl IEMOHCTPY€ Bpakaroyl TEMITU 3pOCTAHHS: 3araJibHa BapTICTh aKTHBIB
36utbmmiacs Ha 254,9% (3 135,3 mo 480,2 MiH rpH), YMCTHUM JOX11 BT peanizarlii 3pic
Ha 92,1% (3 308,6 10 592,7 MiIH rpH), @ YUCTUM TPUOYTOK MOKa3aB npupict Ha 539,5%

(32,2 no 14,1 muu rpH) 3a nepioa 2022-2024 pp.
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Kinpkicte akTuBHUX B2B-KiienTtiB 30umbmmnace Ha 79,3% (3 87 mo 156), a yactka
MOBTOPHUX KJ€HTIB 3pocia 3 52% po 64%, 1o CBITYUTH TIPO IiABUIIECHHS
nosutbHOCTI. PentabenbHicTs BiacHoro kamitany (ROE) mokpamunacs 3 10,98% no
27,34%, MmO € NpUWHITHUM TOKa3HUKOM [UIsi Majoro Oi3Hecy. 3 IHIIOTO OOKY,
BUSBJICHO KPUTUYHI MPOOJIEMH 3 JIIKBITHICTIO Ta (DIHAHCOBOIO CTIMKICTIO.

AHani3 OpeH1-MapKeTUHT OBO1 A1sUIbHOCTI BUSIBUB, 1110 KOMITIaHisi BAKOPUCTOBY€E
TpaauLiHUI Hablp 1HCTPYMEHTIB (KOPMOpPAaTUBHUN OpEHIMHT, MapTHEPCHKUMA
MapKETUHT, Y4acTh y BHCTaBKax, OCOOMCTI Tpojaxi), ajle 3 pPI3HUM CTyNEHEM
cucteMaTuyHocTi. BizHaBanicTs Openy cepea B2B-kiienTiB cranoBUTSH juie 45%,
NPS — 48 6aniB, 1110 € MOMIpHUMHU MOKa3HUKaMU. KpUTHYHUMU CITAOKUMH MICIISIMU
BU3HAYEHO: BIACYTHICTH (hopmanizoBaHoi CRM-cucremu, Hu3bKHil piBeHb thought
leadership (2 6anu 3 5), HEMOCTaTHIO aKTUBHICTh y LU(poBuUx kaHanax (3 Oamm),
HedopMai3oBaHi MPOTPaMH JIOSIIBHOCTI.

Y TperboMy poO3Aini po3poOJICHO KOMIUIEKCHY CTpaTeril0 BJIOCKOHAJICHHS
OpeHI-MapKETUHTY, IO OXOIUTIOE BICIM KIIOUOBUX HAIpPSMKIB: BIPOBAJKEHHS
CErMEHTOBAHOTO MiJIXOy 3 BUAUICHHSIM I'SITU CETMEHTIB KIII€HTIB (BEJIMKI TOPToOBi
MEpEexi, cepe/IHl ONTOBI KIIIEHTH, MaJll ONTOBUKH, CTPATEr14HI TApTHEPH, MOTEHIIIHHI
KJIIEHTH) Ta TMEPCOHANI30BAaHUX CTpaTerid sl KoKHOTo; BHpoBamkeHHs CRM-
CUCTEMU; PO3BUTOK 1M poBOi npucyTHocTi yepe3 LinkedIn, onoBneHHs caifty, email-
mapkeTuHr, YouTube ta Google Ads; akTuBi3aIlis yuacTi y MIEeCTH rajay3eBUX 3aX0/ax
npoTsiroMm 2025 p. 3 MPOrHO30BaHUM 3aTyueHHsIM 60-85 HOBMX KOHTAKTIB; BITPOBAPKECHHS
dbopmati3oBaHOT YOTUPUPIBHEBOT IPpOrpamMu JIOSUTbHOCTI «Partner Plusy mis 112 icHyrounx
KJIIEHTIB; CTBOPEHHSI CUCTEMHU MapKeTHWHroBoi aHamiTuku 3 10 xmoyoBumu KPI Ta
PI3HOIO YACTOTOIO MOHITOPHHTY.

3aranbpauit o6csr iHBectuiliit cranoButh 141 080 mon CIIA (11 900 mon CIIA
(xamitanbHi) Ta 43 060 o CHIA (omepartiiifi)).

ExonomiuyHa oIliHKa MiATBEpAWSAa BUKIIOUYHY €(PEeKTUBHICTh MpOoekTy. Yucra
npuseaeHa BapTicTh (NPV) mpu auckonTHii ctasui 18% cranoButs 14 652 tuc. rpH,

iHaeke npudytkoBocti (PI) - 43,47.
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[{i71p0B1 MOKAa3HUKHU €(PEKTUBHOCTI OpeHI-MapKETHUHTY: BMI3HABAHICTh OpEHIY
3pocte 3 45% 1m0 60%, NPS - 348 no 60 6aiiB, customer retention rate - 3 64% 10 75%,
a KUIBKICTh aKTUBHUX KJI1€HTIB — 31 156 10 180.

InentudikoBaHo BiciM TUITIB py3UKIB ((PIHAHCOBI, PUHKOBI, TEXHIUHI, OMEpaLliiiHi,
penyTariitni, HepocsrHeHHs KPI, 3a1e:xH0CTI Bl KITFOUOBHX KITIEHTIB, MAKPOSKOHOMIYHI)
Ta po3po0JeHO BIAMOBIAHI cTpaTerii MiHiMizauii. Bucokuii piBeHb PU3HKY MaIOTh
PHUHKOBI (MMOBIpHICTh 4, BIuUB 4), onepaitiiiHi (3, 4) Ta MakpoekoHoMiuHi (3, 4) pU3UKH,
110 MOTPeOy€e 0COONIMBOT yBAaru IpH peatizallii MpoeKTy.

[IpoBenene AOCHIKEHHS MIATBEPIUIIO TIMNOTE3y NPO KPUTHUYHY BaXIHUBICThH
CUCTEMATUYHOTOo OpeHn-MapkeTuHry miug yemixy y B2B-cermenti. TOB «CHEK
JIPAVIB», He3Ba)Kaloun Ha BPaXKalodi TEMITH 3pOCTAHHS, Ma€ 3HAYHMI MOTEHIIA JUIs
BJIOCKOHAJICHHSI OpPEHJOBUX CTpaTeriii, 0coO0JIMBO y IU(PPOBOMY CEpElOBHINI Ta
dbopmasizaiiii BiJIHOCUH 3 KJIIEHTAMHU.

3anpornoHoBaHa KOMILIEKCHA CTPATEris BIOCKOHAJICHHS I03BOJIMTH TpaHc(hopMyBaTu
KOMIIaHII0 3 PErioHaJIbHOTO BUPOOHMKA Yy BII3HABAaHUM HallioHanbHUU Openy y B2B-
cerMeHTi cHekoBoi mponykuii. KirogoBum ¢akropom ycmixy Oyzae MOCIHiTOBHA
peaizarllis BCiX HaIlpsSMKIB 3T1IHO 3 PO3POOJICHOI0 JIOPOKHBOK KApTOIO, IHTCHCHUBHE
HaBYaHHS nepcoHany (80+ roauH TpeHIHTIB) Ta cucteMaTu4yHuii MoHiTopuHT KPI 3

T'HY4YKOIO a)laHTaIIi€IO TaKTHKH 00 3MIH PHUHKOBUX YMOB.
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